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Special Motor Application e ¢ © Improves Machine Performance... Meets Mechanical Specifications 


Although standard off-the-shelf motors can often formance requirements of such products as machine 
be used in a product, experience proves that when tools, instruments, business machines and _air- 
the electric motor is specially designed for a specific craft. And although today, military requirements 
application, the machine operates more efficiently — get first call on all of Holtzer-Cabot’s motor 
and economically with less maintenance. production, our motor development engineers 


For over 50 years Holtzer- 
Cabot has concentrated its fa- 
cilities in the design and appli- 
cation of special motors, such 
as those illustrated above, to 
meet specific design and _per- 


are available for consultation on your postwar 
fractional H.P. motor requirements with you. 
There is no obligation, of course. 


HOLTZER-CABOT 


Division of First Industrial Corporation 


Designers and Builders of Special Fractional HP Motors and Electrical Apparatus 


125 AMORY STREET, BOSTON 19, MASS. ¢ NEW YORK, N. Y. e CHICAGO, ILL. ¢ PHILADELPHIA, PA. 
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A. H. Lockrae has been named man- 
ager of the Heating Controls Division of 
the Minneapolis- 
Honeywell Regula- 
tor Co., Minneap- 
olis, Minn. Mr. 
_ Lockrae has been as- 
, sociated with the 
_ sales and branch of- 
fice activities of the 
company up until 
the present time. He 
will now have charge 
of the Company’s activities in the sale of 
dilburner, stoker, and gas controls, and in 
addition, will supervise sales to whole- 
salers and dealers. Mr. Lockrae succeeds 
John W.. Pauling who died on January 17. 


C. Muirhead has been appointed chief 
of the Plumbing and Heating Branch of 
the Consumer Durable Goods Division of 
the Office of Civilian Requirement. He 
succeeds Don Wood who resigned Feb. 1 
to return to his civilian occupation. Mr. 
i Muirhead was formerly Head of the Heat- 
ing Section in this Branch. Before the 
war, he was New York Division Manager 
for Williams Oil-O-Matic Heating Corp. 

John C. Cotner has become a vice presi- 
dent of the Gerotor May Corporation, 








Baltimore, Md. Mr. eee 
Cotner has also be- 
come a member of 
the company’s 
'oms Ft Board, and General 
Manager of its new 
Logansport. division. 
The Gerotor May 
Corp., which has 
been in the manu- 
facturing business for over twenty years 
and is now one of the country’s largest 
manufacturers of hydraulic pumps, has 
acquired the Cotner Machine Products 
Company of Logansport, Indiana. 
. Nelson Hayward, after a long associa- 
ys BOB with Ray Oil Burner Co., San Fran- 
scisco, Cal., has resigned. Mr. Hayward 
., PA. 


entered the employ of the Company in 
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It will pay you to have an 
H. C. Little Dealer Franchise 
after the war, because your 
firm will then be the only one 
in the community which can offer a complete 
line of low-cost, automatic, oil-burning units 
especially designed for homes with five to six 
rooms or less. How important that is can be seen 
when you consider these three facts: 


Home owners want automatic oil heat, with 
thermostatic control. No other major 
appliance benefits every member of the 
family so much. 


75% of America’s homes have five to six 
rooms, or fewer, can be comfortably heated 
on three quarts of oil per hour or less. 
(Figure 35,000 Btu input per quart.) 


Since pressure type oil burning equipment 
generally is not satisfactory in these 
smaller capacities, it’s logical to turn to 
vaporizing equipment, in which field 


H. Cc. LITTLE leads all competition, with the only 


fully automatic, electric ignition, 
natural draft vaporizing type burner available in a 
complete line, including Floor Furnaces, Basement Fur- 
naces, Utility Room Furnaces, Space Heaters, Water 
Heaters, Wall Furnaces, etc. 


Hundreds of H.C. Little Franchise holders dis- 
covered before the war that selling automatic 
oil heat for small homes is profitable business. 
Just how profitable is explained in our new 
booklet, “How to Get Real Profits in Postwar 
Heating.” May we send you a copy 

with our compliments ? 










HEAD OFFICE: San Rafael, Calif. 
Branches in Principal Cities 

, Oil Burning Equipment Engineered, 

Designed and Priced for the Small Home Market 
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1929, and in 1931 was elected to the posi. 
tion of vice president in charge of Pro. 
duction. In 1933, he was also named as a 
director, assuming at the same time the 
full duties of plant management. Al. 
though Mr. Hayward has not announced 
his future plans, he intends to remain in 
the industry. 


Robert Friedel has been named sales 
manager of General Electric’s Newark, 
N. J., appliance dis- 
tribution branch, ac- 
cording to J. C. 
Saur, branch man- 
ager. Mr. Friedel 
formerly was sales 
manager for Elin 
Oil-O-Matic at 
Newark, and in 1934 
he joined G. E.’s dis- 
tributor organization in Los Angeles. In 
1940, he became a member of G. E.’s elec: 
tric sink division, and has been engaged 
in war activities for the company for the 
last three years. 


Russell M. Cook has been appointed 
New York Sales Manager for Taco Heat: 
ers, Inc., N. Y. Mr. Cook has just re- 
turned from overseas where he served as 
Captain in the Army Air Corp. 


Norman S. Wright & Company, San 
Francisco, Cal., has been appointed Pa- 
cific Coast repre’ 
sentative for The 
Viking Air Condi- 
tioning Corp., Cleve: 
land, Ohio. The 
Norman S. Wright 
& Company isa well: 
known manufactur 
er’s representative. 
Its founder and 
president is Norman 
S. Wright, Sr., head 
of the San Francisco Office. This appoint: 
ment is another step toward expansion of 
Viking’s postwar market for blowers, hu 
midifiers, attic and industrial fans. 


Charles W. Moore, a member of the Inv 
dependent Oil Men’s Association of N. E. 
for many years, died on Feb. 17. He was 
the founder of Moore & Kling, Inc., man 
ufacturers.and jobbers of oil equipment, 
and was one of the pioneers in that field. 
Eight years ago he became associtaed with 
the Oilmen’s Service and Supply Co., 
Boston, Mass., where he was active until 
a short time before his death. 
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FLUID HEAT 
OFFERS 







A name that goes back to the beginning 
of the oil-heating industry. Many 
Fluid Heat Burners are still doing yeo- 
man service after seventeen to twenty 
years of use. 







A manufacturer that has been serving 
American home owners for more than 
half a century and whose reputation 
for fair dealing and quality products has 
built national acceptance of his name. 










A product properly designed and so 
tuggedly built that service problems 
are reduced to a minimum. 


A complete line consisting of 9 Oil 
Burners—pressure and vertical rotary 
types—with firing rates from 7/10 to 
12 gallons per hour; 8 Winter Air 
Conditioning Furnaces from 70,000 to 
200,000 BTU/hr; 7 Burner Boiler Units 
in capacities from 475 to 840 square feet 











of standing hot water; plus a 40-gallon 
Hot Water Heater that sells on its 
appearance and delights the buyer with 
its performance. 


A basic idea that Dealer-Manufacturer 
relationships should be built on the 
premise that both are partners in a 
cooperative effort. As a result Fluid 
Heat Dealer mortality is less than 1% 


per year. 


One of the largest Development Labora- 


tories in the industry from which has 
come several outstanding contributions 


to Oil Burner design and whose post- 
war plans embrace a revolutionary com- 
bustion process of proven merit. 


Plus valuable wartime experience in the 
design and construction of remarkably 
efficient combustion and heat transfer 


equipment for the Armed Forces. 





Right now you are revamping your setup in order to be in the best 
possible position when normal operations are resumed. You will want 
a source of supply which has a sympathetic understanding of your prob- 
lems and which will be your partner-in-effort. Therefore, get the 
complete factual story on Fluid Heat. No cost. No obligation. Write us 
today. FLUID HEAT DIVISION, ANCHOR POST FENCE COMPANY, 
6700 Eastern Avenue, Baltimore 24, Maryland. 


PRODUCT S§S 
“World’s Economy Champion” 


A PRODUCT OF THE ANCHOR POST FENCE COMPANY, 
BALTIMORE, MD., ESTABLISHED 1892 
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DISTINCT ADVANTAGES 


to Sales-Minded 
Oil Burner Dealers 











FACTORY SHIPMENTS, in Thousands of 
‘ Domestic Oilburners & Units 
Domestic Gasburners & Units -**--= 
Domestic Stokers —= == mam 





DEC MAR JUN SEP DEC MAR JUN 
1942 1943 


Shipments of Oilburners and Units 


Adjusted to include manufacturers other than the 85 reporting to 
Census Bureau, FuELom & Om Heat's estimates of shipments are: 


SEP DEC JAN FEB MAR APR MAY — AUG SEP OCT NOV DEC 

































































DECEMBER TWELVE MONTHS 
Percent Percent 
1944 1943 Change 1944 1943 Change 
Conversion 4,354 3,030 + 43.8 36,636 19,116 + 91.6 
Boiler units 626 100 + 526.0 6,300 6,338 — 0.6 
Furnace units 619 163 1-279.2 5,686 5,337 + 4.9 
All domestic 5,599 3,293 + 69.9 48,622 30,791 + 58.2 
Commercial 2,793 3,383 — 17.4 32.115 49,411 — 35.3 
Total 8,392 6,676 + 25.5 80,737 80,202 + 06 
100 100 
Stocks oF DOMESTIC, OILBURNERS AND UNITS 
(in Thousands) End of Month Shown 90 
Factory Stocks ——— 80 
Dealer Stocks --—- 
70 
60 
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40 
30 
20 
10 
0 0 
JUN SEP DEC APR AUG DEC APR AUG DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
1942 1943 1944 1945 
January Minimum Retail Prices: Key Dealers 
CONVERSION BURNERS BOILER-BURNERS FURNACE-BURNERS 
Top price* Low price Top price* Low price Top price* Low price 
Highest $350 $195 $625 sits $625 $385 
Lowest 200 165 400 405 250 
Jan. Aver. 260 181 467 - 467 327 
Dec. Aver. 280 174 540 492 357 
*Top price key dealers for conversion burners are those whose minimum 
retail prices are $200 or more, for boiler-burner and furnace-burner 
units (exclusive of ductwork) those whose minimums are $400 or over. 
Price Index: Conversion Burners: January 1940 is 100°, 
WHOLESALE RETAIL 
January 116.7 Sixmonthsago 114.5 January 113.5 Sixmonthsago 113.1 
December 114.8 Yearago 105.0 December 113.0 Yearago 110.8 
300 300 
275 INDEX OF BURNER PERMITS in 43 Cities —— 275 
= \ (Average of 1936-7-8= 100) rid 
200}-+ 4114] INDEX OF New HOME PERMITS in 35Cities--——- 200 
175 f h (Average of 1936-7-8=100) ' 175 
aj ‘ Both indexes adjusted for seasonal variation 
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Cilheating Trends 
JANUARY INSTALLATIONS OF DOMESTIC 
oilburners and units are estimated at 11, 
440, or about two-thirds more than the 
6,600 installed in January 1944. Burner 
permits in 40 oilheating cities were up 
110%, but individual dealer reports ay. 
eraged a somewhat lower rate of gain. In 
any event, January saw more oilburners 
installed than any month since unre 
stricted sales were stopped in the summer 
of 1942. January is normally the peak 
month for replacement sales, and this year 
there was also a fair number of reconver- 
sion sales of new equipment. This latter 
will fall off in February with the recon- 
version business temporarily stymied by 
the new order of February 2. 

It is possible, however, that reconver- 
sions will again be allowed after the pres- 
ent heating season is past, if not sooner. 

January installations were divided: 
78% conversion burners, 13% boiler 
burner units and 9% furnace-burner 
units, the first time in several months that 
boiler units exceeded furnace units. 

BURNER STOCKS: Toughest problem 
facing dealers in early months is the ex- 
treme difficulty of getting more burners 
to replace those they sell. It is clear that 
a number of absolutely essential replace: 
ments cannot be made because the dealer 
cannot buy burners for them. 77% of 
dealers reporting this month have in stock 
one or more burners, but mostly they have 
only one or two, up to five. Only three of 
those reporting have as many as 50. In: 
dicative of the increasing trouble to get 
burners, 75% say this month that they 
can’t get them for love or money. In No- 
vember only 63% of this dealer group 
were unable to get burners, and last May 
only 31% reported inability to buy. 

Total dealer stocks of domestic burners 
and units on January 31 were about 5,800 
and factory stocks Dec. 31 were 11,184. 

SERVICE INCOME: Reporting dealers av 
eraged $2,823 service department income 
in January, up 6.8% from $2,644 re 
ported by the same dealers a year ago. 
December income averaged $3,173 and 
November $2,608. 

SERVICE MEN DRAFT STATUS: After 
numerous complaints that much needed 
service men were being rather freely 
drafted, with little regard for public 
needs, the reporting group was asked this 
month how their boards handle these 
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men. The largest number, or 37% of 
those reporting, say that their boards give 
oilburner service men a blanket classifi- 
cation as “essential” and as a result they 
are having little or no trouble. With 21% 
of dealers the boards have classed their 
men as “locally needed” which gives them 
about the same deferment status as the 
first group. Another 7% of dealers ex- 
plain their boards have no formal rating 
for such men, but that they informally 
consult all of the principal dealers in the 
community and arrange to keep a mini- 
mum number of good men to serve the 
public need. The remaining 35% of deal- 
ers reporting say that their boards ignore 
the whole subject, give burner service 
men no special consideration, with the 
natural result that the oilheating public 
suffers considerably. Perhaps after victory 
in Europe we can again get an “essential” 
rating for these men nationwide, but it 
can hardly be expected before then. 

RATION HARDSHIP APPEALS: Up to Feb- 
ruary 5, the starting date of Period 4, 
reporting dealers say that 14.6% of their 
customers had received from local boards 
additional coupons for hardship relief. 
Anyone getting in trouble by that date 
had used at least 20% more oil than 
should have been used. At the start of 
Period 3, additional oil had been given 
7% of customers, but at that early date 
those in trouble had overconsumed at 
least 26%. Quite a large per cent of cus- 
tomers are expected to need help before 
the start of Period 5, March 1, for it takes 
only a 15% overconsumption rate to fail 
to reach that date with oil or coupons, 
and various industry spot checks have 
shown that a good many are out of 
bounds by that much. 

SMALL DROPS: Other than the small 
drops required by the necessity of spread- 
ing Eastern supplies, dealers have found 
this year that the changes in the rationing 
Program made last summer have almost 
diminated the small drop headaches of 
tarlier rationing seasons. Ninety per cent 
of those reporting say that they have had 
less small drops this year, and 77% say 
that they now have so few that they con- 
sider the problem relatively unimportant. 

DEALER COMMENTS: Typical comments 
% the various questions of the month are, 
‘We have had many out of oil for a short 
period, but none for 24 hours at a time” 
‘+. “Supply situation smells bad”... . 
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Oilburner* and Building Permits 


OILBURNERS—————_ DWELLINGS————_— 
January 12 MONTHS January 12 MONTHS 
1945 1944 1944 1943 1945 1944 1944 1943 
Baltimore, Maryland 0 0 1211 

a a Binghamton, New York 0 0 1 1 

60 46 A ig Boston, Massachusetts 0 0 0 23 

17 7 123 39 Bridgeport, Conn. a oF 4 os 

Pee a o aa Buffalo, New York 1 20 336 

a8 ae ea Des Moines, Iowa 0 0 11 

15 38 205 21 Detroit, Michigan 185 323 4878 
3 1 32 9 Elizabeth, N. J. 0 0 “a 54 
7 1 64 15 Freeport, New York ne a? aa aa 

be rae ae ee Greenwich, Conn. 1 0 2 3 

pe ee Hackensack, N. J. 0 0 0 0 
0 9 Hartford, Conn. oe ae Pe ad 
5 0 18 2 Irvington, N. J. 0 0 8 13 

ae a Lynn, Massachusetts 0 0 0 2 
5 1 45 10 Milwaukee, Wisc. 3 0 261 451 

15 11 226 107 Minneapolis, Minn. 14 0 183 3 

aad ad me Morristown, N. J. 0 0 0 0 

14 9 124 28 Mt. Vernon, New York a3 a re ae 
8 me Ae 39 Newark, New Jersey ; : 

29 21 171 50 New Bedford, Mass. i a e did 
5 0 43 6 New Haven, Conn. < a ee aa 
0 0 3 7 New Orleans, La. ae a an a 

49 1 4 2 New Rochelle, N. Y. 0 0 1 0 

88 12 318 62 Manhattan, Bronx, Rchd. : ee a “i 

om 7 bi es Norfolk, Virginia 4 0 15 114 
1 0 8 10 Oakland, Calif. rie aa Fee re 

13 21 166 59 Omaha, Nebraska 9 57 381 2 
1 0 3 1 Orange, New Jersey 0 0 0 2 
y: 5 67 9 Paterson, N. J. 0 0 . 32 

ee Sea a Plainfield, N. J. 0 0 7 18 

12 4 40 8 Portland, Maine ta a rr aa 

25 3 176 70 Portland, Oregon 12 66 1700 

18 se es 8 Providence, R. I. 0 0 1 0 

ae ne os fe Reading, Penna 0 0 0 0 
0 0 0 1 Richmond, Virginia 53 0 203 33 
3 0 0 5 Rochester, N. Y. a ay a 
1 2 39 10 Rockville Center, N. Y. 0 0 0 1 
3 0 30 24 Salem, Massachusetts 0 0 re 0 

13 6 74 57 St. Louis, Missouri 0 0 a3 39 
9 3 160 11 St. Paul, Minnesota 5 0 93 + 
4 2 18 19 Schenectady, N. Y. i - a oa 

ae * ees Seattle, Washington 90 82 740 1621 

a es Springfield, Mass. 0 0 16 286 
9 2 10 Stamford, Conn. Pe ar as 
om Syracuse, New York 0 0 22 62 
et Trenton, New Jersey 3 0 8 207 

an = ae oe Utica, New York 0 0 31 0 

43 6 182 37 Washington, D. C. ae eg ae 

ea ‘a me os West Orange, N. J. 0 0 0 0 
3 3 82 40 White Plains, N. Y. 0 0 0 0 
3 2 24 6 Wilmington, Delaware 0 0 10 534 

15 6 194 49 Worcester, Mass. mE ay ay a4 
9 7 95 26 Yonkers, New York fire é ea “a 

481 229 - 2730 798 Totals 380 548 1987 3412 
+110.0 +242.2 Percent Change —30.7 —41.7 


*Permits are not total sales in each market since none are reported from suburban areas, 
which normally account for 20% to 60% of total sales in each market; nor are they an accu- 
rate index where enforcement is lax. Rightly used, however, they are a useful working index. 


eoeer ee eee eee eee eee eee eee eeseeeeeeees 


come acute”... . “We make more drops 
now on account of oil shortage but not 
because of rationing” . . . . “Because of 


our critical truck situation we are physi- 
cally unable to make small drops, there- 
fore by necessity we disregard validity of 
coupons when necessary”... . “Small 
drops are not important because we advise 
customers as soon as they have a small 
balance in a period, so they can go to 
boards in good time and get hardship ra- 
tions as contemplated”... . “Our average 
drop this season is smaller, yet we have 
considerably fewer drops under 150 gal- 
lons” . . . . “The most serious thing with 
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us is service—manpower is very short and 
we can’t get any equipment for replace- 
ment; even ordinary parts like nozzles, 
pumps, motors and transformers are very 
hard to get; one more year and much oil- 
burning equipment will be utterly useless 
unless we can get relief’... . “Our fac- 
tory cannot deliver replacement burners 
within six months; why, when others 
do?” .... “We have been figuring a larger 
number of burner jobs in the past two 
months than in any similar period within 
a year; we've had to turn down a lot of 
service business on makes other than our 


” 


own. 



























Combination Range No. 4000 
Dual Oven. Automatic change 
from one fuel to other. 


Wartime years of “putting up” 
with old, worn-out ranges and 
heaters has created a tremendous 
backlog demand. People need and 
want new stoves as never before! 


When Victory drops the bars on 
new stove construction, this de- 
mand will become vigorously ac- 
tive, affording dealers and dis- 
tributors profit opportunities never 
before equalled. That time may not 
be far distant—and it’s highly im- 
portant that you get off to a good 
start when it comes. 


Start with ALLEN, and you'll start 
right. ALLEN Appliances have an 
established reputation for advanced 
design, sound construction, eco- 
nomical performance. 










Allen’s LoPilot Oil Burning 
Water Heater. 


Allen's Range Eternal for Coal-Wood-Oil. 


ALLEN Products to come will, in 
addition, embody distinctive new 
features sure to exert a strong sell- 
ing appeal. Share with us in a 
bright post-war future! Send now 
for details of the valuable ALLEN 
Franchise . . . write Dept. J. 





















Allen’s LoPilot “Twin Eight’? Cabinet 
Oil Heater. Two individually operated 
heaters in one cabinet, 


While still engaged in war work, 
we are now producing ALLEN Ap- 
pliances in limited quantity. Pro- 
duction will be stepped up as 
quickly as allowable under WPB 
regulations. 


QUALITY STOVE 
BUILDERS SINCE 1867 


ALLEN MANUFACTURING COMPANY, 


NASHVILLE, 


TENNESSE 
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Don’t Wait for Miracles 


Much More Can Still Be Accomplished With Present Models 


by 
J. W. Schulz 


. thousands of dealers in oil heating 
equipment, and fueloil retailers deter- 
mined to continue their expansion, the 
critical period of the post-war era will be 
the first two years after hostilities cease. 
What these men accomplish in oil heating 
during these two years will establish the 
patterns of operation they will follow 
from then on. It’s the old story of get a 
good head start and you’ve won half the 
race. 

The promised changes in the American 
way of home life will be a factor. Of 
course, according to many vocative and 
no doubt well-balanced prophets, the post- 
war American home life will be wonder- 
fully advanced. It will be push-button liv- 
ing, except that there will be no button to 
push because everything will happen auto- 
matically exactly when it should. Tele- 
vision sets will eliminate the bother of go- 
ing out to movies. Automobiles will prac- 
tically drive themselves. The new kitchen 
equipment will open the cans and put a 
seven-course dinner on the table without 
Milady having to enter the kitchen. Dirty 
dishes just won't be. Dishes that have been 
used either will be drawn by some elec- 
tronic action to a machine that makes 
them cleaner than new in three seconds, 
or they'll simply vanish into thin air the 
way housewives have wished they would 
for untold years. 

All this post-war American living will 
have to take place in a house, of course. 
It may have walls that change color and 
travel around at the turn of a dial, walls 
that can’t be seen at all, or walls which 
celebrate the good points of the occupant’s 
Personality. But it will be a house. And 
Where there’s a house there must be heat- 
ng, ventilating by accident or design, and 
hot water. At least there must be accord- 


ing to the old pre-war ideas of good Amer- 
ican living. Marvels are expected for the 
post-war heating, ventilating, air condi- 
tioning, water heating, and utilization of 
fuel in connection with these things. In 
fact, included may be practical advance- 
ments which architects, heating engineers, 
and equipment dealers have wanted for 
years. 


Expect Time Lag 


To bring out the greatly improved oil 
heating equipment after the war has been 
won undoubtedly will take some time. It 
may even take an important part of the 
first two years of the post-war era, the two 
years of such importance to the equip- 
ment dealers and fuel oil retailers who aim 
to spring into action and further their oil 
heat interests at the earliest possible mo- 
ment. It is too bad for these oil heat en- 
thusiasts that admittedly it will take man- 
ufacturers time to produce the wonders 
in post-war oil heating equipment. The 
enthusiasts are unfortunate in that. But in 
another way these purveyers of oil heat 
for Mrs. Murphy and Mrs. Jones are ex- 
tremely fortunate. They are lucky that 
Mrs. Murphy and Mrs. Jones have not 
been filled chuckful of glittering ideas 
about “how different” the post-war oil 
heat will be. They are lucky also that typi- 
cal home owners today need good sub- 
stantial oil heating equipment in tre- 
mendous quantities to raise their standards 
of heating comfort to even the level of 
1940 performance. 

According to the standards of 1940, at 
least nine out of ten homes in most of our 
cities lack the equipment needed to arrive 
at tolerable oil heating performance. Later 
will come specific ideas on tolerable oil 
heating performance of the 1940 level. 
For the moment it can be regarded as the 
thing needed to make any home, inclusive 
from a brownstone to a post-war marvel, 
a good place to live in, entertain in, and 
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pay the bills for. What’s wrong in these 
nine out of ten homes that puts their heat- 
ing below the oil heating par of 1940? 
Simple things, similar to those wrong with 
the home you live in, technical-minded 
reader, and similar to the heating system 
faults that should be eliminated in the 
homes of your neighbors, friends, and 
relatives. One home has chilly rooms that 
should have been fitted with additional 
radiators years ago. Another has a fuel- 
wasting contraption of a hot air furnace 
the owner himself hates to look at. In an- 
other the heat is bumpier than a corduroy 
road; waves of cold air sweep over the 
floors to announce the oil burner is getting 
ready to blast away. Then there is the 
house where the hot water runs cold after 
a bath and a half, the house which shows 
unsightly gay nineties warm air registers 
in an otherwise pleasant living room, and 
the little house with the great big fuel 
bills. In every city there are thousands and 
thousands of homes afflicted by these 
shortcomings. They outnumber by many 
times the homes which are tolerably 
heated. The unfortunate Americans who 


- occupy these ailing homes probably need 


good oil heating of the 1940 variety even 





Wall and 


ing Insulation 





1, Easy-to-Heat House 











33 








more than they need invisible living room 
walls, television sets that glow in full- 
color, and electronic magic to open the 
garage doors as the car approaches and 
close the bedroom windows before it rains. 

Even though the post-war home may be 
far different than anything dreamed of 
until now, some people will continue to 
live in the homes already built, and most 
of these people will gain real advantages 
through advancing to the oil heating 
standards of the 1940 era. Then, too, 
there are the families who will pay for and 
live in the homes of the post-war designs. 
Some of these families will aim to get sim- 
ply the best kind of oil heating we find it 
possible to describe right now, the kind of 
oil heating comfort that was offered to 
American home owners a few years be- 
fore the war started, and which the oil 
heat industry offered as the best it could 
do and really nothing to be so much 
ashamed of. 


Merit Check List 


Any realistic analysis of what has been 
accomplished to date, in the homes which 
now show the benefits of the best offered 
up to now in oil heating, must include 
consideration of these points: 

1. Comfort. There must be comfort 
during the heating season for every occu- 
pant of the house, and no question about 
it. This means smooth, steady heat, free- 
dom from cold floors and drafts in the 
house, and at every point room tempera- 
tures pleasing to level-headed people. 

2. Fuel Economy. The best offered to 
date in oil heating equipment gives fuel 
bills which are truly minimum for the 
particular houses, not fuel bills that can 
be cut appreciably by substituting more 
efficient equipment, renovating to elimi- 
nate the penalties of blunders in layout 
or installation work, or improving the ad- 
justments. Where the fuel bills can be 
cut 25%, for example, they were exces- 
sive to begin with. 

3. Automatic Operation. The oil heat- 
ing plants regarded as modern today do 
not need nursing by their owners, because 
of the lack of automatic features and 
automatic controls that could be installed 
to eliminate the need for the manual at- 
tention. For example, a modern steam 
plant, to be completely automatic in the 
eyes of some good authorities, must have 
an automatic water feeder and low water 
cutout, a clock thermostat, controls that 
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need no attention to swing from summer 
to winter operation and visa-versa, and 
automatic control over the temperature of 
the hot water so that at all times the fau- 
cets give hot water at the same tempera- 
ture, a temperature selected by the owner 
as most pleasing to him. Certain automatic 
controls and heating specialties are essen- 
tial to safety; for example, hot water stor- 
age tanks need relief valves, and steam 
and hot water boilers in modern systems 
need dependable pressure relief devices. 
Electric motors need dependable devices 
to protect them from damage should over- 
loading or stalling occur. 

Automatic operation of the oil heating 
plants in certain homes means providing 
zoned heat and individual room tempera- 
ture control features which will be men- 
tioned later. 

4. Ventilation. There must be proper 
ventilation in the home. True, up to now 
the ventilation provided by leaks around 
the windows and doors has been deemed 
proper and sufficient for most homes. But 
the benefits, and in some cases the positive 
need, of real control over the ventilation 
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of certain homes have been brought out 
during the fuel shortage, when the appli- 
cation of storm doors and windows, 
weatherstripping, and insulation made 
these homes so nearly air-tight that the 
owners felt as though they were living in 
dungeons. These difficulties threw em- 
phasis on the advantage, already a reality 
in a few homes, of having equipment that 
can provide metered amounts of outside 
air through the use of principles which 
have been tried and found worthy by ven- 
tilating engineers. Where equipment 
which does not provide ventilation pleases 
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3.Efficient Boiler or Furnace 











a discriminating home owner, there is, of 
course, no ventilation problem. 

5. Ample Hot Water. Thousands of 
homes already have the advantage of an 
abundance of oil-heated hot water, pro 
vided by summer-winter arrangements 
connected to steam or hot water heating 
boilers, or direct-fired boilers equipped 
with wall flame, gun type, or vaporizing 
type oil burners. On the other hand, in 
thousands of oil-heated homes the hot 
water runs cold, or cooler than is desir’ 
able, during the time of peak demand. 
There are no technical difficulties to pro: 
viding any family with all the hot water 
it can use. There is no substitute for 
water heating equipment of suitable type 
and capacity for the particular home. 

6. Quiet Operation. Silent operation of 
the oil heating equipment is the ideal, and 
in many homes it is realized. The occu’ 
pants of the house can not tell when the 
oil burner and any other motor-driven 
heating equipment starts and stops. There 
are no humming or snapping sounds to ke 
heard from the controls. There are no 
sounds caused by the expansion and con: 
traction of heating pipes or other parts of 
the equipment. Quietness of operation 
should be a factor in selecting equipment 
to be used in a particular home, and in 
installing and maintaining the equipment. 

7. Equipment Appearance. No ques 
tion about it, equipment appearance 
counts. The oil heating equipment in’ 
stalled upstairs and in the basement should 
be of appealing appearance. Judgment * 


a factor; one person may like the appear} 


ance of a certain room thermostat or fur 
nace-burner unit, while another may n0- 
Even then, certain older burners and other 
pieces of equipment were unquestionably 
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as beautiful as the rear axles on 1920 oil 
trucks, while other, newer models have 
been declared handsome by people well 
qualified to pass on beauty in equipment 
of the type. 

8. Dependability. It goes almost with- 
out saying that the modern standards of 
recent years encompassed the depend- 
ability of operation of oil heating equip- 


ment. 
Comfort Accessories 


For certain homes, additional points 
must be considered. For example, there 
are the features of air cleaning and auto- 
matic humidification. Certain home own- 
ers who have enjoyed the benefits of these 
for years would say that without them 
oil heating is short of perfect. Then there 
are the special control systems which pro- 
vide zone control, and control over in- 
dividual room temperatures. There are 
good arguments in placing these on the 
“Desirable” list even for small homes, 
though the industry has not yet advanced 
to the point at which many of its leaders 
declare them necessary for all oil-heated 
homes. For a fact, however, there are large 
homes in which these features are used 
today, which without doubt would not be 
as well oil-heated with these features lack- 
ing. Unquestionably, one of the most im- 
portant directions for the future expan- 
sion of the oil heating industry lies in the 
greatly extended application of special 
controls. 

The drawings show the four points 
which form the basis of comfortable, low- 
cost oil heating. They are links in a chain 
which can not be stronger than its weak- 
est link. Check these points when a ques- 
tion comes up in your mind about 
whether or not the oil heat in a particular 
house is modern and economical, and 
when you wonder if converting a coal- 
heated house to oil will make the owner a 
booster for oil heat: 

1. Easy-to-Heat House. If the house is 
hard-to-heat at the start, plainly the oil 
bills will be excessive no matter what kind 
of oil burner you install and how you in- 
stall it. The campaigns to save fuel oil 
during the war have brought home to 
householders, as well as to heating indus- 
tty men, the fact that the heat losses of 
many homes can be cut in half by pro- 
Viding a complete set of storm doors and 
storm windows, and by applying effective 
Insulation to the outside walls and “cold 
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of the house reduced by installing good in- 


sulation. Lower stack temperatures and 
lower stack losses, from a furnace or boiler 


of given size, are the result. Thus, lower- 
ing the heat losses of a house helps in sev- 
eral ways to provide comfort and econ- 
omy with oil heating. There are homes, 
with high heat losses and undersizz heat- 
ing plants, which should be adequately in- 
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4.Modern Oil-Firing 











sulated and fitted with storm doors and 
storm windows before being converted 
from coal to oil. 

2. Balanced Distribution. Two types of 
systems are used for distributing the heat 
in a house: First, the register-duct sys- 
tem (used with warm air furnaces, and 
very seldom with a boiler system, of the 
split. or the indirect type); second, the 
radiator-piping system. Using either type 
of system for distributing the heat, there 
must be a two-point balance. First, the 
sum-total capacity of the heat distribution 
system must be at least equal to the heat 
loss of the house on the coldest day of 
the heating season, else the house cannot 
be heated to 70° on that day. Second, 
there must be proper balance between the 
amounts of heat sent to the different 
rooms, else one room will be underheated 
or overheated when the other rooms are 
heated properly. A check-up on the Btu 
heat loss of every room and on the heating 
capacity of the registers and ducts, or 


ceilings.” With the room temperature 70° 
and the outdoor temperature zero, for ex- 
ample, the temperature on the inside of 
an exposed wall is higher with the wall 
well insulated. That, in itself, makes for 
greater comfort. Particularly with warm 
air and hot water heating plants, a lower 
firing rate can be used with the heat losses 





radiators and piping, 1s the only method 
of making certain that the heat distribu- 
tion system has the balance needed for the 
proper, economical heating of every room. 

3. Efficient Boiler or Furnace. With 
the proper fire size to carry the heating 
load of the house, the stack temperature 
depends on the design and capacity of 
the boiler or furnace. Fired efficiently and 
at the proper gph rate for its rated ca- 
pacity, an efficent boiler or furnace gives 
a low stack temperature. The No. 3 draw- 
ing indicates 450° stack temperature. This 
is lower than the 600° maximum stack 
temperature, which the oil heating indus- 
try generally regards as tolerable. Of 
course, especially efficient boilers and fur- 
naces often give stack temperatures as low 
as 450°, and certain equipment manu- 
facturers and dealers boast of pet installa- 
tions which show stack temperatures as 
low as 350°. 

4. Modern Oil-Firing. The proof of the 
quality of combustion lies in the maxi- 
mum CQO, reading obtainable together 
with dependable operation and freedom 
from troubles of sooting the flues and hav- 
ing smoke come from the chimney. The 
industry’s standard is 8% COs. Any 
reading lower than this is considered in- 
tolerably low, indicative of inferior com- 
bustion or of air leaks which should be 
sealed. Certain technically-able equip- 
ment dealers set a higher standard for 
themselves. One, for example, declares 
that he is not content with less than 10% 
COs, especially on installations which 
give higher than usual stack temperature. 


Prewar Par Values 


A quick check-up on these four ques- 
tions will tell whether or not the oil heat- 
ing of any home comes up to the 1940 
par values of the oil heating industry: 

1. Is the house easy-to-heat for its size 
.... Does it have the low heat losses that 
result from the installation of storm doors 
and windows, and insulation for the out- 
side walls and “cold ceiling”? 

2. Has the house a good, modern sys- 
tem (register-duct type or radiator-piping 
type) for distributing the heat properly to 
every room? 

3. Is the furnace or boiler sufficiently 
efficient to give a low stack temperature? 
Using ordinary standards, you may regard 
600° the maximum permissible; if you 
aim to have your own installations more 
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efficient than “tolerable,” you may regard 
450° as the highest stack temperature you 
would aim for, if you had to choose. 

4. Does the burner give dependable 
operation and clean burning when set for 
fairly high CO.? Lower than 8% is in- 
tolerably low in anyone’s language. De- 
termined to have your own installations 
burn oil at exceptionally high efficiencies, 
you may regard 10% as the lowest COz 
to aim for or tolerate. 

The installation which passes the test 
of these four questions, and which comes 
up to the other standards indicated in this 
article, can be considered above the par 
value established in the oil heating indus- 


try before the present war. Check-up ot 
a few dozen oil burners, in almost any 
city, will reveal that there’s much work 
to be done in bringing equipment per- 
formance up to the 1940 level. This is 
the kind of work which can be done start- 
ing the first day of world-wide peace. 
Undoubtedly the post-war models of oil 
heating equipment will bring important 
improvements. Ambitious equipment deal- 
ers need not mark time until these im- 
proved models appear, however, to make 
their plans for providing vastly better 
heating comfort, and greatly reduced fuel 
bills, for nine out of ten of the present 
owners of oil burners. 


Scarce Labor and Materials 
Hold Down Burner Production 


gs DEMANDS on manufac- 
turers of oilburners and parts for greater 
and faster deliveries of war goods keeps 
the outlook for an early return to large 
scale civilian burner production rather 
dark. Though there is no change in the 
official orders affecting domestic burner 
production, realists in Government and 
out agree that the acute manpower short- 
age and the impending shortages of some 
raw materials are going to block effective- 
ly much of the production program. 

The Plumbing and Heating Division of 
WPB has authorized production of the 
full 30,000 quota of domestic burners for 
the first quarter, but as many small manu- 
facturers are finding out, this does not in- 
sure delivery of component parts to make 
that total. In addition to the authoriza- 
tions under the quota, nearly 13,500 burn- 
ers have been authorized since the third 
quarter of 1944 under PR 25, the spot 
authorization program. 

It is expected in Washington that ac- 
tual production of all plumbing and heat- 
ing equipment will be lower in the second 
quarter this year than in the first quarter. 
There is developing a steel shortage which 
is expected to cut civilian production in 
April, May and June. 

Efforts now are being made to distribute 
the available supply of oilburner parts and 
accessories to those manufacturers who 
can use them. Officials warn that over- 
ordering on the part of burner manufac- 
turers is seriously slowing the program 
without giving the offending manufactur- 
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ers any real advantage. Over-ordering is 
believed to be particularly serious with re- 
gard to controls which have become criti- 
cally short. A manufacturer who has au- 
thorization to build 1,000 burners this 
year gains no advantage by placing an or- 
der for 3,000 sets of controls. It may be- 
come necessary to screen orders placed 
with control manufacturers to keep ship- 
ments in line with authorized production. 
It is understood that some motor manu- 
facturers have resorted to checking the 
large orders placed with them to be sure 
the customer has not greatly over-ordered, 
and that he may reasonably be expected 
to put the motors to use within a short 
time. Cutting the backlog of orders in this 
way is making possible a shorter delivery 
time. 

Plumbing and Heating Division off- 
cials also are making an attempt to redis- 
tribute unused authorizations to get maxi- 
mum possible burner production. Henry 
S. Norris, chief of the Heating Branch re- 
cently has written to manufacturers, call- 
ing attention to the statement on the face 
of the Form GA 1850 which authorized 
them to make burners. This statement 
says, “If you cannot make as much of the 
product or model as you are permitted to 
make by this authorization, or you can- 
not make it at all, you must immediately 
report to the Industry Division how much 
of the product or model you will be un- 
able to make.” 

Mr. Norris’ letter also calls attention to 
CMP Regulation 1 as revised on January 


25, 1945, which provides that not more 
than 10% of authorized production iy 
any quarter may be carried over into the 
succeeding quarter, unless permitted on 
appeal. It is believed that some manufac 
turers have been given authorization to 
manufacture more domestic burners than 
their manpower or parts supply will per: 
mit, and an attempt is being made to trim 


their authorization to about their actual Bates 


capacity to produce. 

Nobody cares to predict how long the 
present renewed pressure for military and 
naval production will continue, but all 
seem to agree that it will not slacken be. 
fore the end of the European War, and 
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may continue at the present level to the 


end of the Pacific phase. Civilians are fAmeric: 


arching their eyebrows over the an fee on 


nounced plan to leave a large part of ourfion dur 


military equipment in Europe when all 
gur attention is turned to the Pacific, but 
it understood that much of the aban 
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proved weapons and equipment with 
which to fight the final round with Japan 
Such a rearming program might well keep 
oilburner parts in short supply for an in 
definite period. 

(Continued on page 70) 
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ATTENTION OF DISTRIBUTORS AND DEAL’ 


ee,” say 


ERS is called to the possibility of getting pt block 
higher ratings on oilburner parts needed tluding | 


for repairs by the simple expedient of ask rable u 
ing local field offices of WPB for better rating c 


priority ratings. When an AA’3 rating 
is not sufficiently high to get a needed 
service part, it is possible by applying to 
the field office, to get a higher priority. 

Field offices of WPB are permitted t0 
up-rate orders that do not exceed $2,501 
in value to get critically needed material 
When orders are for more than $2,50! 
the increase in rating must come from 
Washington. 

WPB officials point out that the pres 
ent oilburner production, even though 
limited, is authorized with the under’ 
standing that it shall be made available # 
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widely as possible. Dealers who need f 
placement burners and cannot find thes 
should ask the Plumbing and Heating D! 
vision, War Production Board, W ashing 
ton 25, D. C., for the name of the neare 
manufacturer who would be likely © 
have a burner such as he may requite. 
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ROVED OIL RESERVES in the United 
tates at the end of 1944 stood at an all- 
ime high of 20,453,231,000 barrels, a net 
increase of 389,000,000 barrels for the 


year, or slightly less than 2%. More than 


wo million barrels of new reserves were 
Hiscovered during the year in new pools 
ind in further development of older pools, 
ccording to the annual report of the 
merican Petroleum Institute Commit- 
ee on Petroleum Reserves, but produc- 
ion during the year reached a record high 
f 1,678 million barrels, making the net 
vain 389 million barrels. 

Extensions and revisions of older fields 


els, and oil in new pools added 511,308,- 
00 barrels, to make a total of 2,067,500,- 
N00 barrels of new oil discovered. Sub- 
racting 1944 production of 1,678,421,- 
)00 barrels brings the total proved re- 
erves at the start of this year to 20,453,- 
»31,000 barrels. 

“The estimates in this report, as in all 
previous annual reports of this commit- 


h im: fee the year added 1,556,192,000 bar- 
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br blocked-out reserves of crude oil (in- 
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rable under existing economic and op- 
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nclude: 


(1) Oil under the unproved portions 
of partly developed fields; 

Oil in untested prospects; 

(3) Oil that may be present in un- 
known prospects in regions be- 
lieved to be generally favorable; 
Casinghead gasoline extracted at 
natural gasoline plants in moder- 
ately low-pressure fields; 

Oil that may become available by 
secondary-recovery methods from 
fields where such methods have not 
yet been applied; 

Oil that may become available 
through chemical processing of 
natural gas; 

Oil that can be made from oil 
shale, coal, or other substitutes. 


‘Proved reserves are both drilled and 
drilled. The proved drilled reserves, in 
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any pool, include the oil estimated to be 
recoverable by the production systems 
now in operation (whether primary or 
secondary) and from the area actually 
drilled up on the spacing pattern in vogue 
in that pool. The proved undrilled re- 
serves, in any pool, include reserves under 
undrilled spacing units which are so close, 
and so related, to the drilled units that 
there is every reasonable probability that 
they will produce when drilled. 


First Year Estimates Low 


“In the case of new discoveries, which 
are seldom fully developed in the first year 
and in fact for several years thereafter, 
the estimates of proved reserves necessar- 
ily represent but a part of the reserves 
which may ultimately be assigned to the 
new reservoirs discovered each year. For 
a one-well field, where development has 
not yet gone beyond the discovery well, 
the area assigned as proved is usually small 
in regions of complex geological condi- 
tions, but may be larger where the geology 
is relatively simple. In a sparsely drilled 
field the area between wells is only con- 
sidered to be proved if the information 
regarding the geology of the field and the 
productive horizon is adequate to assure 
that such area will produce when drilled. 
The total of new oil through discoveries 
estimated as proved in any given year is 
comparatively small and the total of new 
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Oil Reserves Continue Up 


More Petroleum Discovered than Used Last Year 


oil through extensions is comparatively 
large. As knowledge of the factors affect- 
ing production and well performance be- 
come available, and as these factors are 
studied, reserves in older fields can be esti- 
mated with greater precision and revised 
accordingly. Therefore, the oil assigned 
to new discoveries, plus the oil proved 
through extensions, comprises the total 
quantity of the new proved reserves for 
the year. 

‘The committee again wishes especially 
to stress the fact that its estimates of 
proved reserves cannot be used as a meas- 
ure of the rate at which these reserves can 
be produced with or without physical 
waste. Oil cannot be produced from the 
permeable rocks in which it occurs at any 
desired rate, because the flow of oil 
through the pores of the oil-bearing rocks 
is definitely controlled by physical factors 
of the reservoir. As a matter of fact, to- 
day’s known oil can be recovered only 
over a period of many years and at grad- 
ually declining annual rates, as has been 
widely demonstrated by fast performance 
under all kinds of operating conditions. 
For this reason, those, who, through arbi- 
trary division of the known reserves by 
any current rate of production or by any 
anticipated rate of consumption, try to 
estimate the life of proved reserves of oil, 
or the rate at which these reserves can be 
produced, arrive at an incorrect conclu- 
sion. 
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Summary of Committee's Annual Reports Covering Period 1937-1944 
(Barrels of 42 U. S. Gallons) 


NEW 
Through Revisions 





OIL BLOCKED OUT DURING YEAR 





of Previous Through Total Through 
Estimates New Pools New Discoveries, Production Estimated Proved 

and Extensions Discovered Extensions and During Reserves as of 
Year to Known Fields During Year Revisions Year End of Year 
1D56. 6 ‘Wkekkweek ~ sete asee cet dl lestelemccnen it maeee mead 13,063,400,000 
1937 2,792,790,000 928,742,000 3,721,532,000 1,277,664,000 15,507,268,000 
1938 2,243,571,000 810,493,000 3,054,064,000 1,213,186,000 17,348,146,000 
1939 2,058,455,000 340.667.000 2,399,122,000 1,264,256,000 18,483,012,000 
1940 1,607,012.000 286,338,000 1,893,350,000 1,351,847,000 19,024,515,000 
1941 1,538.989,000 429,974,000 1,968,963,000 1,404,182,000 19,589,296,000 
1942 1,618,925,000 260,051,000 1,878,976,000 1,385,479,000  20,082,793,000 
1943 1,202,368,000 282,418,000 1,484,786,000 1,503,427,000  20,064,152,000 
1944 1,556,192,000 511,308,000 2,067,500,000 1,678,421,000 20,453,231,000 
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Rating Drivers 


A Simple Method of Determining Their Relative Efficiency 


by 


Oliver Travers* 


©... DROP EVERY HALF HOUR — 20 
drops in a ten hour day; 12 drops in a 
six hour day—that seemed to be the self- 
imposed limitation placed on fueloil de- 
liveries in the Baltimore market by the 
drivers. I don’t think they got together 
and agreed to it but sooner or later they 
all seemed to slip into that tempo. 

It was plainly an unsound yardstick, 
for some drivers would have easy rout- 
ings on a particular day, while others 
would have more difficult situations serv- 
ing customers out on the fringes, yet the 
timing was usually the same. Either the 
close-in boys were killing a lot of time 
or the outlying drivers were being rushed 
to death, and we felt that both situations 
were equally bad. 

So last spring we decided to try and 
install a driver efficiency rating program 
and after some study we were surprised 
to discover than an effective system could 
be quite simple. 

Delivering fueloil is not a particularly 
complicated operation. The day’s work is 
a repetition of seven activities, each easily 
defined and capable of measurement by 
standards. The seven operations are bulk 
plant loading, driving to customer, hook- 
ing up, pumping, reeling up, making the 
ticket, and COD collections at some stops. 

We knew that a number of companies 
had in the past made time studies and our 
first thought was to try and collect all the 
information we could on the subject. But 
then it occurred to us that other com- 
panies’ operating and territory conditions 
would be enough different from ours to 
make such information misleading, so we 
set about to establish our own standards. 

In April, when the seasonal rush was 
past, I rode with drivers on trucks and 
clocked every operation. The drivers nat- 





*Automotive superintendent for Sherwood 
Brothers, Baltimore. Before the war Travers 
was Sherwood’s oilburner sales manager, and 
will be again when restrictions are lifted. 
Meanwhile, as boss of the Company’s truck 
fleet, he has devised some interesting control 
measures including the driver rating system 


described. 
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so knew that they were under no pres- 


gpute to try and break any speed records. 
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hey went through normal routines, un- 


7 urried, but keeping at it. Table I shows 
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103 the record of a typical day’s time study. 


When we decided we had enough in- 
ormation we figured the average reason- 
ble time for each direct operation. This 


is the way we set it up: 
Truck time per mile 
Hooking up per stop 
Pumping time per 100 gal. 
Reeling up per stop 
Ticket making time per stop 
Time for COD collection 
Time loading at bulk station 





a 
| 
2.3 
1.8 
2.0 
5.0 
8.0 


min. 


Those figures are used as standard or 


The next problem was to determine what 
would be a fair allowance for “Miscel- 
laneous Time” each day, the time that 
must be spent adjusting cards, phoning in, 
coffee stops and the like. Anyone who 
attempts to set up standards without mak- 
ing fairly liberal allowances for these 
factors is kidding himself. 

Before showing how we figure this, I 
should explain briefly our bulk plant 
setup. We have a tidewater plant at Sher- 
wood Point and five neighborhood plants 
throughout the city. During the night 
transports operate from the tidewater 
plant to fill the neighborhood plants. 

At one of the neighborhood plants, 
Highlandtown, is our central control and 
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dispatching office. All of our 25 trucks 
pull in there for the night and take their 
first morning load from there. For addi- 
tional loads during the day they go to the 
nearest sub-bulkplant. Each time they 
pull in they phone the central dispatcher 
for any emergency calls. Thus, while it 
takes only six or eight minutes to load a 
truck, we allow an additional ten minutes 
at each loading for the driver to phone in, 
warm up and take a stretch. 

We also figure 20 minutes a day for 
coffee stops. This is more important in our 
operation than it would be with some 
other companies. Our drivers rarely go to 
the door of the house—only for COD col- 
lections, an average of about one drop in 
12. We have installed vent whistles on 
all tanks so there’s no basement sticking. 
They don’t even leave the meter ticket at 
the door . . . we mail it. So in cold weather 
the boys have to make occasional coffee 
stops to warm up. 

When the trucks come into Highland- 
town at night we load them half full, then 
load the other half in the morning. Origi- 
nally we loaded them full at night but we 
also broke a lot of springs. When a truck 
stands loaded through 15 hours on a cold 
night the springs get brittle and they 
break easily on a bad bump in the morn- 
ing. With the half-and-half loading we 
stopped this trouble. 

Half loading the 25 trucks in the morn- 
ing causes some time loss in spite of our 
best efforts to space the starting time. 

We allow all told 75 minutes each day 
for such miscellaneous time, made up as 
follows: 


Morning time— 
Get cards, study route, 
gas up and load 35 min. 
Coffee time 20 
Evening time— 
Turn in cards and money 20 

We had some efficiency report sheets 
mimeographed and we calculate daily the 
driver's efficiency by comparing his actual 
work hours with standard or “bogey.” 
The sheets cover a month; see the accom- 
panying illustration. It would not be nec- 
essary to carry out the efficiency calcula- 
tion each day . . . it could be done from 
the totals at the end of the month. The 
sheet illustrated shows 109% efficiency 
for the month. Table II shows another 
monthly report with only 89.5% average 
eficiency. The best we have had for a 
month was 126% efficiency; worst 73%. 

To show an efficiency calculation from 
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the monthly footings I have selected an- 
other sheet where the driver almost hit 
bogey on the nose; his efficiency was 
98.4%. This is how it figures: 


1059 miles driving @ 3.5 min. 3706.5 
77,497 gallons pumped, @ 2.5 
min. per 100 gal. 1937.4 
433 deliveries, hose and ticket 
time @ 5.3 min. 2533.4 
83 bulk plant stops @ 18 min. 1494.0 
43 C. O. D. collections @ 5 min. 215.0 


Cooperative Advertising 
by Rochester OHI Group 


OILBURNER DEALERS and fueloil distribu- 
tors of Rochester, N. Y., working to- 
gether through the local chapter of the 
Oil-Heat Institute, are currently running 
newspaper advertisements to enhance 








public understanding and appreciation g 
oilheating. Reproduced below is a reduced 
size reproduction of a quarter-page mes 
sage that was run in a Sunday issu 
While the headline is aimed directly a! 
gas competition, the main text remind P 

people of the part oil plays in war and as} Lost 
sures them abundant postwar supplies, } of fue 
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Total direct time 9886.3 
22 days misc. time @ 75 min. 1650.0 





Total minutes—bogey 11536.3 
Total hours—bogey 192.3 
Actual hours worked 194.5 
Efficiency for month 98.4 

Using this example in combination with 
the one shown in the illustration and the 
one in Table II, total drops for the three 
drivers were 1,358 and total bogey hours 
were 566. This is an average of 2.4 drops 
per hour, against the old self-imposed 
standard of two per hour. When we 
recognize that the fueloil business is essen- 
itally a delivery business, an improvement 
of 20% in average number of drops per 
hour is no light matter. 

Obviously, under present employment 
conditions, it is difficult to make the full- 
est use of a driver rating system for ade- 
quate bonus payment, particularly in war 
industry markets, but even so it is de- 
sirable to know how things stand. You'll 
get some surprises. Some cantankerous, 
hard to live with, driver that everyone in 
the office rates as a pest will likely show 
up with 113% efficiency, and the fleet 
Casanova, that everyone stops working to 
greet when he comes in, probably rates 
an 84%. These things are worth knowing. 
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Neukom Leaves Rationing 


JOHN NEUKOM, Director of the Fuel & 
Automotive Rationing Division, OPA, 
plans to leave the Division during the lat- 
ter half of March to assume new duties 
for OPA as deputy administrator in 
charge of board operations. His present 
spot will be filled by Fred Parker, now 
deputy director of the Division and for- 
mer chief of the stove rationing branch. 


© 


Joseph A. Collins has been re-elected 
president of the Oil Heat Association of 
Western New York. Other officers are: 
F. W. Reinhart, president; Kenneth Reid, 
treasurer; and Walter P. Davis, secretary. 
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of oil heat. 


the automatic heating installations. 


even the most fortunate of our Allies. 


arms and has brought nearer the day of Victory. 


and still leave enough coal for other everyday purposes. 
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The fact that oil is the cheapest form of fully automatic heat is one financ! 
important reason why there were 1,300,000 more oil burners in in the 
service at the end of 1941 than there were in 1935. And don’t forget cated 
that in 1935 more than a million homes were enjoying the comforts wibeta: 
It | 
At the end of 1941, oil-burning equipment represented 53.9% of all local p 
tal of 
Then came Pearl Harbor, and the necessity for manufacturers of bai. 
oil-burning equipment to devote their production facilities to war | pu ‘9 
work ,,, and, shortly after, there came the rationing of fuel oil. till - 
Some users of oil-burning equipment became panicky through the will in 
fear they would be without heat. But rationing is only sharing, and — 
while thermostats may have been set with one eye on the coupon heatin 
book, our homes have been warm and cozy indeed compared with prove 
sides 
In the meantime, the oil we have gotten along without, the oil we time t 
have sent to our fighting men, has put a mighty punch behind Allied coming 
works 
What of the Future? il 
numer 
Lessons learned from the tremendous demands of war production ing bo: 
will mean oil-burning equipment in the postwar era that is better F eratic- 
in design, more economical to run, and more efficient in operation. Slee 
How about the postwar supply of oil? Authorities agree that never emplo 
in our lifetimes need we worry about insufficient oil. Some scien- be ab 
tists estimate that the world’s natural petroleum resources should ” 
ultimately produce seven hundred billion barrels of petroleum, public 
against the eighty-one billion discovered to date. Should these ever other | 
become exhausted, America’s available coal reserves could provide pay fc 
all the synthetic petroleum products we need for a thousand years tional 
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New State Revenue Measures 
May Affect Dealer Operations 


a WAR OPERATING COSTS and markets 
of fueloil and oilheating equipment deal- 
ers will be affected directly and indirectly 
by a number of issues being considered 
by 1945 state legislatures, convened in 
regular session in some 45 states. 

State taxes may prove far more burden- 
some in the postwar period than is cur- 
rently realized. While the states have 
sharply reduced their bonded indebted- 
ness and piled up very handsome sur- 
pluses during the war, their present bright 
financial position may be reversed rapidly 
in the immediate postwar years if indi- 
cated revenue demands are met in any 
substantial portion. 

It has been estimated that state and 
local governments are contemplating a to- 
tal of nearly $11,000,000,000 in postwar 
public works, although much of this is 
still in the idea stage. While this program 
will include much institutional and other 
construction that will broaden the oil- 
heating market to some extent, it will 
prove costly from the tax viewpoint. Be- 
sides seriously considering for the first 
time the matter of where the funds are 
coming from for participation in public 
works on any such scale, state legislatures 
during 1945 also will be confronted with 
humerous other revenue pressures, includ- 
ing bonuses and other benefits to war vet- 


} erans; demands by municipalities for a 
larger slice of state-collected taxes; un- 


employment relief for those who cannot 
be absorbed in private employment or 
public works; higher old-age pensions and 
other broadened social legislation; higher 
pay for public employes; better educa- 
tional facilities, and other expanded 
services. 

While the war continues, it is likely 
that new or added tax’ proposals to meet 
these demands will be sidetracked in 
Most instances and there may even be 
‘ome reductions. The general outlook, 
however, points to either abandonment of 
many of the plans now being advanced or 
ahigher level of state and municipal taxes. 
Which course will be followed may be 
determined during this year. 

Main interest in the field of general 
“ate taxes will revolve around sales and 
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income taxes. As long as state treasury 
surpluses exist, there will be strong op- 
position to both forms of taxtation. In- 
come tax repeal may be sought in a num- 
ber of states, including Alabama, Iowa, 
Oklahoma, Minnesota and Idaho. Sales 
tax repeal movements may develop in 
many states, including Ohio, North 
Carolina, Utah, Iowa and others. 

The long-range prospect, however, 
points to greater pressure for sales than 
income taxes, particularly if the federal 
government remains so heavily in the in- 
come tax field. In recent years there has 
been a steady trend toward state income 
tax repeal and reduction. Meanwhile, 
sales taxes have been holding their own, 
although several proposals for new or 
added sales taxes were rejected during 
last year. Where and when new revenues 
are sought, it is likely to be argued that 
the sales tax offers the greatest revenue 
potentialities and that it is less obnoxious 
to new manufacturing industries, which 
will be competitively sought by the states 
to provide employmént opportunities. 

Indications that additional states may 
turn to sales tax consideration is par- 
ticularly disturbing from the viewpoint 
of the oilheating field. Experience of the 
depression years, when the states were 
groping for new revenue sources, showed 
that when legislators start talking sales 
tax, bills are likely to change from gen- 
eral to selected levies. The result is added 
danger of sales taxes on fueloil. 


Higher Truck Taxes 


As truck fleet operators, fueloil com- 
panies may be called upon to share in 
higher state gasoline and other automo- 
tive taxes likely to be proposed in a num- 
ber of states for postwar road construc- 
tion. Attempts also may be made in some 
states to saddle on truck operators the 
blame and costs of the poor present con- 
ditions of many roads and highways 
caused by inadequate maintenance due 
to wartime labor and materials shortages. 

Likely to prove even more troublesome 
than state taxes will be new municipal 
revenue raising measures which are be- 
ing considered by an ever-growing list of 
cities. With cities of more than 10,000 


population planning a total of some 
$4,500,000,000 of postwar capital im- 
provements, municipalities, besides seek- 
ing aid from Washington and state capi- 
tals, will press increasingly for new levies 
of their own to supplement faltering real 
estate tax revenues. 

A wide variety of new municipal levies 
will be sought, with a number of cities 
currently evidencing interest in Phila- 
delphia’s municipal income tax, which is 
levied at the rate of 1 per cent on all 
“salaries, wages, commissions and other 
compensation,” and on net incomes of all 
businesses and corporations. Local sales 
taxes, such as currently effective in New 
York City and New Orleans, also are be- 
ing eyed by other municipalities, Business 
license fees and numerous other revenue 
sources will be given intensified attention 
by municipalities as the end of the war 
draws nearer. Bills proposing broader tax- 
ing authority for cities will be presented 
in many 1945 state legislative sessions. 


Heavier Employee Benefits 


A trend toward broadened social se- 
curity and related measures threatens 
added employer burdens. This will be 
particularly true in the case of small firms, 
which may lose the exemptions they have 
enjoyed in many states from such laws 
as unemployment and workmen’s com- 
pensation. 

Many 1945 state legislatures will con- 
sider bills to liberalize unemployment 
compensation laws through increased 
benefit payments, longer benefit periods 
and extension to cover employes of 
smaller employers heretofore exempt. Al- 
though such a trend has been in progress 
ever since the inception of unemployment 
compensation, there have been a number 
of recerft developments which will speed 
the movement. 

State lawmakers will recall the promi- 
nence gained in Congress by bills propos- 
ing to supersede the present state systems 
by a national program paying benefits on 
a uniform basis. Although rejected by 
Congress, these proposals will be cited as 
indicative of a need for leberalization of 
the state laws to offset federalization 
pressure. 

Liberalization of the state laws has been 
advocated by leaders of both major politi- 
cal parties in many states, as well as na- 
tionally. Labor, of course, seeks such ac- 

(Continued on page 82) 
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Preselling Oilburners 

For Later Installation 
FOR SOME ‘YIME EASTERN gas companies 
have been selling central heating jobs on 
a “priority” basis; in other words, they 
take an order now, to be fulfilled when 
relaxed restrictions or increased fuel sup- 
ply make it possible to add the new cus- 
tomer. Perhaps this practice is also being 
followed by numerous oilburner dealers, 
in an informal way, but in Baltimore two 
companies are doing it through local ad- 
vertising, and with a considerable degree 
of success. 

The two companies are Sherwood 
Brothers and General Automatic Oil 
Burner Co. Sherwood started a series of 
small ads and spot radio announcements, 
not so much with the idea that this would 
develop a lot of orders, but rather to have 
something fresh to talk about in general 
sales promotion. They are conscious of the 
need to keep saying something in print, 
and had about run out of themes. 

Ten small ads were inserted in various 
Baltimore publications. These were either 
five-inch one-column or two-inch two- 
column spaces. 











Anxious 
To Get An 
Oil Burner? 


Get your bid in early by phoning 
BRoadway 2500 now. That’s the 
number of the Sherwood Oil Heating 
Division . . . Baltimore’s best known 
oil heating organization. It’s first 
come, first served, so list your name 
with us now and we'll get in touch 
with you as soon as oil burners can 
be installed. Call BRoadway 2500 now. 
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The ten ads and eight spot announce- 
ments on the radio have resulted in 160 
people asking to be placed on the priority 
list. 

General Automatic Oilburner handles 
it differently. They have used a similar 
number of insertions. But when they get 
a request for a priority they handle it the 


same as they would a prospect 1n peace. 
time. They send a man to survey the 
house and its heating needs, outline g 
definite proposal to do the work and get 
signed a definite order, to be filled when 
unrestricted installations become possible, 
The company now has 100 such “when 
possible” orders. 
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DEALERS! catch this eager market 


a natural for fuel-saving Draftender Controls! 


e Here’s a big market...a live 
market ...the owners of hand-fired 
heating plants! Show them a way to save 
fuel, and quick sales are bound to fol- 
low. Draftender makes it easy... for 
this new PENN damper motor ends the 
wasteful chilling and overheating com- 
mon with hand-controlled dampers. 
Available now—without consumer prior- 
ities—Draftender is quick and easy to 
install on any hand-fired plant, be it 
warm air, hot water or steam. 


Building Tomorrow’s Business Today! 


Draftender control sets . . . including 
limit switch and Temtrol, the heat-antic- 





ipating thermostat... afford a golden 


opportunity to develop prospects now 


for the heating equipment you'll be 
selling tomorrow. Given a taste of the 
comfort and convenience of thermostatic 
control, they’ll be right in line for fully 
automatic systems. More, they’ll have a 
good part of the controls necessary for 
complete conversion! 


Remember, there’s no time like the 
present. Order Draftender control sets 
from your local wholesaler today! Or 
write Penn Electric Switch Co., Goshen, 
Ind. Export Division: 13 E. 40th Street, 
New York 16, U.S.A. In Canada: Power- 
lite Devices, Ltd., Toronto, Ont. 
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AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, ENGINES, PUMPS AND AIR COMPRESSORS 
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Ration Amendments 


SINCE THE LAST ISSUE five additional 
amendments to Ration Order II have been 
made effective: 


Amendment 45 


PRESENT REGULATIONS 


Except in the Pacific Northwest, there 
is no restriction against the issuance and 
use of a heat or hot water ration for the 
operation of a reinstalled facility in a 
private dwelling or in the case of other 
premises if the annual ration would be 





under 10,000 gallons. In all other cases, 
rations for reinstalled facilities may be 
issued only if the Petroleum Administra- 
tion for War has granted an exception 
pursuant to Petroleum Distribution Order 
No. 13, or in the Pacific Northwest, if 
the applicant has demonstrated that the 
restriction imposes an exceptional and 
unreasonable hardship upon him. (Rein- 
stalled facilities are sometimes referred to 
as “reconverted facilities.”’) 


CHANGE 


To prohibit the issuance of all rations 


“NEWTYPE CORD” 


(U. S. Pat. No. 1948410) 


FUEL OIL HOSE | 


Kinkproof, non-flattening construction, 
and a "Syn-plastic" tube that will not 
swell under contact with oil, are fea- 
tures of "Newtype Cord" that assure 
more efficient and profitable opera- 
tion of fuel oil trucks. Retaining its full 
inside diameter under all conditions, 


this hose permits a fast flow from | 
truck to tank, enabling drivers to make 
their rounds in much less time than with 
hose of any other construction. Light 
weight ... easy to handle . . . and with 
a cover that will stand a lot of EXTRA 


wear. 


Contact Our Nearest Branch or Main Office for Details and Prices. 


New York - Chicago - 
Goodall Rubber Co. of Calif. 


Factory—Trenton, N. J. 





GOODALL RUBBER CO., Inc. 


MAIN OFFICE: 9 South 36 St., Philadelphia 4, Pa. 


THE GOODALL-WHITEHEAD COMPANIES 


Pittsburgh - 
Goodall Rubber Co. of Texas 


Wh ARE 


PARTICIPANTS |w THE 


OWNERSHIP AND ( 


PERMATION 


NATIOMAL SYMTRET 


Boston 


CORPORATION 





| 
| 
| 
PLBBIR | 
| 
| 


Established 1870 


75 Years of "Know How’ — Our Most Valuable Commodity 
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for reinstalled facilities except in those 
cases where the restriction would impose 
an exceptional and unreasonable hard: 
ship. The amendment does not affect ra- 
tions issued before the effective date aor 
does it prohibit (1) the issuance of acdi- 
tional rations to a consumer who receives 
a valid basic ration for the facility, (2) 
the issuance of a ration to a consumer 
who pending the completion of the rein- 
stallation received an interim ration for 
the facility or (3) the issuance of a ra- 
tion to a consumer who during the period 
November 4, 1944 through the effective 
date of the amendment had reinstalled or 
substantially reinstalled his fuel oil burn 
ing equipment. 


REASON FOR CHANGE 


Fuel oil stocks have been more than 
seasonally reduced during the past two 
months and are now at a level lower than 
that for the corresponding period in 1943. 
In addition increased military require- 
ments for transportation facilities will 
affect fuel oil supplies for civilian needs. 
Accordingly, it becomes necessary to re- 
store the restriction against the issuance 
of rations for reinstalled facilities. This 
action has also been requested by the 
Petroleum Administration for War. 


Amendment 46 


PRESENT REGULATIONS 


Except in the Pacific Northwest, a ra’ 
tion for the operation of a space heater 
may be issued regardless of the date when 
it was acquired or converted to the use of 
fuel oil. There are restrictions upon the 
issuance of such rations which are not 
relevant here. 


CHANGE 


To require in every zone an exception 
from the Petroleum Administration for 
War for the issuance or use of a ration 
for one or more space heaters furnishing 
heat or hot water to a non-residential 
premise if any of the space heaters was 
installed, or if equipment converted to the 
use of fuel oil, after February 26, 1945 
and the annual ration would be 10,00 
gallons or more. This is accomplished by 
amending Section 1394.5153. 


REASON FOR CHANGE 


The acute shortage of fuel oil which 

° . . 1. se 

has necessitated restrictions upon the 18 
suance of rations for newly installec or 
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The almost incredible history of 14 Macks... 





Atlantic Refining Company bought them, back in 1931. Today— 
13 years later—the large Midvale Steel Co. plant at Nicetown, Pa., 
depends primarily upon these trucks for its daily 185,000-gallon fuel 
supply, delivered over a hard 17-mile round-trip through city traffic. 


Although each of these Macks has now clocked close to or more 
than one million miles of work, Mr. G. W. Laurie, Atlantic Refining’s 
automotive transportation manager, reports: ‘““The transmission, rear 
end, and power drive of these Macks have given remarkable service. 
Many of the trucks are still operating with original transmissions and 
differentials. Furthermore, our frame experience has also been most 











gratifying, and we have yet to experience a frame failure.” 


Almost incredible? . . . Not to Mack owners. They know from TRUCKS 


experience you can’t beat a Mack for toughness, dependability, FOR EVERY PURPOSE 
long life! ONE TON TO FORTY-FIVE TONS 


N ‘E, 
\ 











m= «BUY U. S. WAR BONDS a 







Mack Trucks, Inc., Empire State Building, New York City. Factories at 
Allentown, Pa.; Plainfield, N. J.; New Brunswick, N. J.; Long Island City, 
N.Y. Factory branches and dealers in all principal cities for service and parts. IF YOU PLAN TO GET ONE, YOU’RE WISE! 





IF YOU'VE GOT A MACK, YOU'RE LUCKY... 
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reinstalled central heating equipment 
necessitates restrictions upon the issuance 
of rations for newly installed space heat- 
ers in non-residential premises, which con’ 
sume large quantities of fuel oil. This ac- 
tion is taken with the concurrence of the 
Petroleum Administration for War which 
is making similar provision in its Petro- 
leum Distribution Order No. 13. 


Amendment 47 


PRESENT REGULATIONS 


1. A District Director is permitted 
after finding that there is an adequate 


supply of fuel oil in his area, to issue a 
declaration that there is not available in 
the area a sufficient supply of an alternate 
fuel (such as coal or wood). If such dec- 
laration is made, certain restrictions on 
the issuance of fuel oil rations do not ap- 
ply. 

2. The Ration Order also gives any 
Regional Administrator in the East Coast 
area the authority to issue an order im- 
posing restrictions on transfers of fuel 
oil in his area if he finds that an emer- 
gency exists there in the transportation or 
distribution of fuel oil which endangers 
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Future Sales §& 





mar ket. 


Whatever the extent of your post-war projects, 
the Herco dealership plan will fill this last re- 
quirement. It provides for your share of post- 
war Herco heating equipment. 
will be new, improved, profitable . . 
incorporate the dependable Herco engineering 
features which have proved their worth under 
wartime conditions. 


Herco will be ready for all-out production to 
meet you and your customers’ demands in peace- 
time. Write for information on the Herco dealer- 


ship plan today. 


While doing all you can for war, you’re also plan- 
ning for peacetime business. This includes your 
prospective list of burner-buyers (compiled from 
wartime servicing jobs . 
new or larger establishment . . . 
manufacturer tie-up for new, improved, profit- 
able heating equipment to supply a big post-war 
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HERCO OIL BURNER CORPORATION | 
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LANCASTER, PA. 


HERCO 


The Onl- Thrifty 
OIL BURNER 





the public health or welfare or the war 
effort. 


CHANGE AND REASON FOR CHANGE 


Since the availability of fuel oil and 
solid fuels in any area is primarily a prob- 
lem of supply within the responsibility of 
the Petroleum Administration for War 
and the Solid Fuels Administration for 
War, it is desirable that such a declara- 
tion or emergency order be issued in the 
closest cooperation with the National Of- 
fices of these agencies. Such cooperation 
can best be effected by the Deputy Ad- 
ministrator for Rationing at the Wash- 
ington Office of the Office of Price Ad- 
ministration. 


Amendment 48 
PRESENT REGULATIONS 


Rations for miscellaneous farm and 
household uses are issued for six month 
periods, and rations for domestic cooking 
and domestic lighting are issued for pe- 
riods not exceeding one year. 


CHANGE AND REASON FOR CHANGE 


New definite value coupons in strip 
form and bearing serial numbers (to be 
called Class 3A coupon sheets) have been 
designed to replace the present Class 3 
coupon sheets. It is expected that the new 
coupon sheets will be available for Board 
issuance early in April, 1945. It is desir- 
able to remove from circulation at the 
earliest possible date the present Class 3 
coupons and to reduce to a minimum the 
number of coupon exchanges which 
Boards will be required to make. This is 
best accomplished by providing for the 
current issuance of the specified rations 
to non-banking consumers for periods not 
exceeding three months, thus permitting 
Boards to renew these rations at the end 
of the three month period in the new 
Class 3A coupon sheets. 


Amendment 49 
PRESENT REGULATIONS 


A ration may not be issued for the op’ 
eration of fuel oil burning equipment per 
forming a commercial, industrial or agri 
cultural process if the applicant has avail- 
able for the purpose a facility using an 
alternate fuel (such as coal or wood), 
commonly referred to as a standby facil- 
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... a Webster Electric quality that has 
kept even the oldest Fuel Units on the job 
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Webster Electric Type ‘‘T’’ Fuel Unit 


WEBSTERMELECTRIC 


Racine, Wisconsin, U.S.A. « Established 1909 + Export Dept.: 13 E. 40th Street, New York (16),N.Y. Cable Address “ARLAB”’ New York City 
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Serviceability is another name for Webster Electric 
Fuel Units. 


It is a quality you can’t see, a quality only time and 
experience brings out. Few Webster Electric Fuel 
Units were ever replaced, even before the war 
years put a premium on such replacements. Many 
of the earliest Fuel Units are still giving econom- 
ical, dependable service. 


This is because Webster Electric built them to oper- 
ate with the least possible amount of care . . . made 
it easy and convenient to keep them clean and well 
adjusted. 


So, today, with replacements hard to get . . . Web- 
ster Electric Fuel Units rarely need to be replaced. 
. . Webster Electric Fuel 
Units save time and service on every call. 


With manpower scarce . 


Webster Electric Authorized Service Stations and 
Representatives at many key points have added to 
this Webster Electric quality of serviceability by 
cooperating to the utmost in giving the best field 
service that wartime limitations allow. 


When new, improved fuel 
units and ignition transform- 
ers can be manufactured 
again, Webster Electric will 
be ready. But one Webster 
Electricquality willnot change 
... thequality of Serviceability. 





Let’s All Back the Attack . . . Buy Extra War Bonds 





“Where Quality is a Responsibility and Fair Dealing an Obligation’. 
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ity, unless he obtains from the Petroleum 
Administration for War an exception to 
Petroleum Distribution Order No. 13, as 
amended. 

CHANGE AND REASON FOR CHANGE 

A number of processors are required, as 
part of their normal operations or during 
peak periods, to use their fuel oil burning 
equipment to supplement the output of 
their standby facilities. In addition, cer- 
tain industrial processors are required to 
use their fuel oil burning equipment when 
their standby facilities become unservice- 
able because of a breakdown or need for 
cleaning or overhauling. Since, under the 
present regulations, they may not receive 








There are enough 
TRI-ROTOR PUMPS 
for both 


Production schedules at Yale & Towne 
permit acceptance of orders from in- 
dustrial and commercial users for Tr1- 
Rotor Pumps. AA-5 priority is re- 
quired, and the highest ratings are 
given preference. 


In considering pumps for your re- 
quirements, remember that Tr1-Roror 
Pumps are the only modern low pres- 
sure pumps that operate with the 
power economy of a rotary and have 
the positive handling characteristics of a 
piston pump. They will not overheat, 
chew, foam or agitate your product. 

Four head styles are available: 
Solid Head, By-pass Head, Variable 
Volume Head, or the Variable Volume 
Head Manual Flow Control — with 
which flow can easily be regulated for 
either small or large volume delivery. 


a ration until the standby facility becomes 
unserviceable, there is a likelihood of an 
interruption in their operations. To meet 
these situations, it is desirable to provide 
for the issuance of rations to all processors 
who need them for supplementary use and 
to industrial processors in anticipation of 
an emergency of the kind described above. 
The unavailability of an alternate fuel or 
labor for the operation of a standby fa- 
cility is not a basis for eligibility for these 
rations; in such contingencies, application 
must still be made to the Petroleum Ad- 
ministration for War. PAW has con- 
curred in the action taken by this amend- 
ment. 














This flexibility in head types is 
matched by the simplicity of the 
pump’s design —a design in which 
there are only three moving parts, two of 
them pumping ‘members —a design 
which helps make possible the high 
efficiency of operation in the transfer, 
proportioning and processing of petro- | 
leum products and Jow pump main- 
tenance costs. 





Please wire or mail your require- | 
ments to Pump Division, The Yale & | 
Towne Manufacturing Company, 213 
Henry Street, Stamford, Connecticut. | 


PUMP DIVISION 


MAKERS OF THE FAMOUS YALE LINES 





OF LOCKS, HARDWARE, 


HOISTS AND 


INDUSTRIAL TRUCKS 
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Coal Industry Shows Renewed 
Interest In Heating Market 


RENEWED EFFORT to capture a larger slice 
of the home heating market for coal is 
becoming evident as industry men reveal 
their thinking and plans. Though the coal 
industry has not given up the fight to hold 
their railroad and industrial tonnage 
against oil and electricity, it is showing 
a renewed interest in the heating load. 

In a Chicago talk recently Julian E. 
Tobey, chairman of the technical advisory 
board of Bituminous Coal Research, Inc., 
told the Convention of Home Builders 
that the Bituminous coal industry is ready 
to supply the nation’s new postwar hous- 
ing with low-cost heat ‘fired in modern, 
automatic and smokeless equipment. He 
said the coal industry is working closely 
with equipment manufacturers to im 
prove stoves, ranges, boilers and furnaces, 
and particular attention is being paid to 
the needs of the small, low-cost house. He 
claimed that coal provides a long-range, 
low-cost fuel supply, warm floors and 
basements, healthy temperatures and pro- 
tection against respiratory diseases. 

Mr. Tobey also recently announced a 
new smokeless space heater for soft coal 
which is to be known as a “bungalow 
furnace.” This unit, three feet high and 
two feet square, is claimed to heat a five 
room house, and is expected to sell for 
about $60. Emphasis will be placed on 
its fuel efficiency and low cost. 

Harry M. Vawter, director of the Br 
tuminous Coal Institute, recently told 
Chicago coal dealers of his “packaged 
heat plan” which he said would release 
the consumer of all home heating chores. 
He gave no details of the plan, but sug’ 
gested that the dealer might use a device 
or certificate providing for the delivery 
of heat to a home rather than the sale of 
coal by the ton. As far as can be de 
termined this is still an abstract idea rather 
than an actual plan at present. Mr. 
Vawter also stresses the economy of bi- 
tuminous coal, and minimizes the prob- 
lems of handling, coal dust and ashes. 


© 


Ralph J. Cordiner has been elected vic 
president and assistant to the President © 
the General Electric Co., N. Y. He ha 
been assistant to the president for the pas 
eighteen months, since his resignation + 


Vice Chairman of WPB. 


mn =r 1 


ct 


















So 


gpg ig RE eR aa 
ae y «co san sgnateestMT Ren sees a a 
Pe tig parsed SEARLE ES “AN. 
ee ORT F Te Sey Ge ee = “S 


rs 


io, . 
a. man A 


Ri 


COULD BE!.. . but we won’t make Quiet MAY has its own post-war pro- 
guinea pigs out of our customers. gram.. Quiet MAY’s top position in the 
industry, pre-war... during the war... 


- hat Mr. d , oi 
the poat-wer: “wonders: the jellies and post-war will always be maintained! 


Mrs. John Public are hearing about are for 


the most part still in the “dream”’ stage. — a ay é £ T 


The dealer with his feet on the ground NEE q 
and not on his desk knows that worthwhile ; 
improvements and advancements in the oil 


burner field will come only after exhaustive 


tests, experiments, and experience in homes. © 4 L 3 u Rg ag 3 wt 5 


MAY OIL BURNER DIVISION » GEROTOR MAY CORP. +» BALTIMORE 3, MD. 
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Indusing Meetings 


Activities of local and national indus- 
try associations will be reported monthly 
in this department. Secretaries are invited 
to send reports of their group’s activities, 
to reach the editor by the 20th of the 
month. 


Oil Heating Div., Merchants & 
Mfrs. Assn., Washington 


AT A FEBRUARY 7 meeting of the Oil 
Heating Division of the Merchants & 


Manufacturers Assn., Washington, Les- 
ter Scott was appointed director to super- 
vise the activities of the division. He had 
previously held this post, but resigned a 
a year ago because of ill health. W. J. 
Warner of the Agnew Co. is chairman of 
the group. 


Mass. Oil Heating Assn. 


AT THE REGULAR February meeting, held 
the 20th at Boston’s Fox and Hounds 
Club, Ed Houlihan, field engineer for 
Taco Heaters, Inc., was the principal 
speaker, using slide projections to illus- 















jing efficiency ~ «+ 


: add a 
; SILOO PROFIT . 
: to every service call : 
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"POR CLEANING FUEL 
STORAGE TANKS AND EQUIPMENT 


“NON-INFLAMMABLE 
NON-CORROSIVE 


ores free flow of cil and moxie 


| *Normlase to fuel and equipment 





















There’s an extra profit waiting 
for you on every service call. 
Any customer will gladly pay 
the small charge for a SiLoo 
treatment because it assures 
free flow of oil and maximum 
operating efficiency. 


SILOO is the quick, easy posi- 
tive treatment for the cleaning 
of fuel oil tanks and heating 
equipment. It is a nationally 
advertised product of fourteen 
years standing, developed as 
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SOLVENTS CORPORATION | 
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| 
an antidote to clogged oil fil- | 
ters, pipe lines and. burners. 
SILOO also keeps the entire 
fuel system free from water, 
removes polymerized gum and 
acts as an inhibitor against 
electrolysis and rust. Get the 
si1Lo0 habit. You'll be amazed | 
at the increase in profits and 
the decrease in free service 
calls. Non-explosive—non- 
inflammable—meets all fire 
underwriters’ specifications. 
Write for dealer proposition. 


PETROLEUM SOLVENTS CORPORATION 
General Offices: 331 Madison Ave., New York 17, N. Y. 
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trate recent developments in automatic 
water heating. 


Atlantic Coast Oil Conference 


A DIRECTORS MEETING was held at New 
York February 15 to consider what might 
be done in view of the critical supply situ 
ation. A resolution was passed asking 
OPA to increase coupon values in Period 
3 to 12 gallons in District I, pointing out 
that weather had been abnormally severe, 
and that raising the coupons would tend 
to prevent a flood of small appeals for 
additional oil in March and April. The 
resolution emphasized ‘the serious truck 
and manpower situation that would be- 
come even worse if thousands of small 
hardship drops become necessary. 


4 
Keeton from OPA to PAW 


W. PAGE KEETON, OPA’s price executive 
in charge of the agency’s petroleum price 
activities, is leaving OPA during March 
to accept the post of assistant chief coun- 
sel for the Petroleum Administration for 
War. The new price executive will be Eu- 
gene Uman, now head of the refined prod- 
ucts section. Uman’s successor as section 
head will be Carroll M. Johnson from 
Pure Oil Co., Chicago. 


} 


Chrysler Airtemp Buys 
Stokol Stoker Business 


AIRTEMP DIV., Chrysler Corporation has 
purchased certain assets of the Stokol Div. 
of the Schwitzer-Cummins Co., Indianap- 
olis, Ind., and will use its machinery, tools 
and inventory for the production of 
Stokol stokers and other equipment. 

Airtemp, which operates a main plant 
and headquarters at Dayton, Ohio, is de 
voting its facilities to the production of 
war-essential products. Besides all Stokol 
patents and trademarks, Airtemp ac 
quired a two-year lease on the Stokol 
plant at Indianapolis. 

The new company has been named 
Stokol Stoker Co., Inc., and will continue 
in the stoker business. J. A. McDaniel, 
former sales manager, has been appointed 
vice-president and general manager. The 
new company will operate independently 
of Airtemp to merchandise and service 
commercial and domestic stokers. 
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Only (G-E dealers will enjoy 
this great sales advantage in to- 
morrow’s busy heating market 


T will not require much “selling” after the war. For the 

public already knows about . . . respects . . . this sales 

advantage. And it’s exclusive with distributors of G-E 
Automatic Heating Equipment. 

It is, of course, the famed wartime research and engi- 
neering experience of General Electric. New knowledge 
that, in normal times, would have taken years to acquire, 
yet which G-E with its facilities for research was able to 
assemble, study and apply at war’s tempo. 

You’ll appreciate what this can mean, profit-wise, when 
the General Electric heating units of postwar appear. 
They’ll be quieter, more compact and efficient, easier to 
install .. . and easier to sell! In tomorrow’s heating market, 
the dealer with the G-E franchise will have a decided jump 
on competition. General Electric Company, Heating Divt- 
ston, Section 5483, Bloomfield, New Jersey. 





SX BUY...and hold...WAR BONDS <7 










THE EXCLUSIVE G-E MOTOR COMPRESSOR— a revolution- 

ary research development in prewar G-E heating units. Oil pump, 

fan, compressor, and motor mounted on one-piece shaft for permanent 

alignment. No gears, pulleys, or belts to cause trouble. Self-lubricating. 

Complete assembly spring-mounted, flexibly coupled, for quiet oper- 

ation. Out of today’s research will come other exclusive selling features 
. and new opportunities for G-E Heating equipment dealers. 


ee 


Tune int The “G-E HOUSE PARTY,” every afternoon Monday through Friday, 4P.M.,.EWT,CBS. The “G-E ALL- om. SRONESTEA, ” Sundays, 10 P.M., E WT, 
B .. “THE WORLD TODAY” News, Monday through Friday 6:45 P.M., E WT 
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TAKING TOKYO’S FLAK 
and GETTING SAFELY BACK 


That’s RELIABILITY 
for YOUR OIL TANKS 
IN 


Suumpn 
MAGNETIC 
GAGES 


First, the dive through thick clouds of 
bursting flak. Then, bombs crash ac- 
curately on Tokyo targets. Next: the all 
important questions, “How much plane 
damage—and how much gas?” It’s very 
likely a Boston Auto Gage Company 
gage that gives the American pilot the 

infallible answer on his gas supply. From experience he knows it’s infallible, 

too. And that’s the same kind of reliability we build into RED HEAD 

Gages for your OIL TANKS. 


RED HEAD Gages are famous for EASY VISIBILITY—from BOTH 
SIDES ... INFALLIBLE ACCURACY .. . SIMPLE, DURABLE CON- 
STRUCTION and LEAK-PROOF for FUEL and FUMES. 

The RED HEAD is available in two types—Union Type and Screw Type 

; —for 1¥, inch or 2 inch pipe size openings, and for tanks from 22 to 45 
| inches in depth or adaptable up to 90 inches depth. 





Sold by leading dealers everywhere. 


The BOSTON AUTO GAGE CO. 
PITTSFIELD =. . . . =. . MASSACHUSETTS 


Makers of gages for any size or shape tank for Fuel Oil Burners, Automobiles, 
Trucks, Buses, Motor Boats, Stoves, Aircraft. 
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B & G Gets Army-Navy “E” 


BELL & GOSSETT CO., Morton Grove, Ill, 
received the Army-Navy “E” award on 
January 20, in an impressive ceremony 
witnessed by 1500 people. The company 
is well known in the heating business for 
its water circulators, hot water systems 
and water heaters. Its war products in- 
clude heat transfer equipment for the 
Navy and tank parts for the Army. 
Presentation of the Army-Navy “E” 
Award was made by Captain Daniel V. 
Gallery, Assistant Director, Deputy Chief 





of Naval Operations and acceptance by 
Mr. E. J. Gossett, president of the com- 
pany. In making the presentation, Cap- 
tain Gallery gave a graphic and thrilling 
description of the part played in saving 
his ship from destruction by fire fighting 
equipment manufactured in the Bell & 
Gossett plant. He also made a point of the 
fact that there had never been any rejec- 
tions of B & G material. 

Lt. Colonel F. E. Swanson, Adjutant 
of District No. 3, 6th Service Command, 
U. S. Army, presented the “E” Lapel In- 
signia to two selected representatives of 
the men and women workers in the fac- 
tory. 


RS 


THE EVANS PRODUCTS COMPANY, Detrott, 
Mich., has issued a new booklet. It is pre’ 
pared in simplified form so as to answer 
questions that may occur about a space 
heater. The Evans Company plans to pro 
vide their distributors and dealers with 
copies to be used in training new sales 
men. 


THE NORTH AMERICAN MFG. COMPANY, 
Cleveland, Ohio, has issued a new 
pamphlet, “North American Dual-Fuel 
Burning Systems.” The advantages of 
dual-fuel burning systems are shown in 
this full color bulletin. 
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A PART OF THE FURNACE ASSEMBLY 


The engineering and production expe- 
rience of Chrysler Corporation is re- 
flected in the complete line of Chrysler 
Airtemp Heating, “Packaged” Air Con- 
ditioning, and Commercial Refrigera- 
tion. With modern mass production 
methods, proven designs, and a back- 
ground of performance, Chrysler Air- 
temp is in a position to offer the Ameri- 
can public better products at lower cost. 


The Chrysler Airtemp Triple Line... 
Heating, Cooling and Commercial Re- 
frigeration . . . offers heating dealers 
an opportunity for 12 months’ profitable 
operation. Direct dealer contracts will 
be available for just the Chrysler Air- 
temp heating line—or for heating in 
combination with air conditioning or 
commercial refrigeration—or for all 
three lines. +¢ Airtemp Division of 
Chrysler Corporation, Dayton 1, Ohio. 


Buy More War Bonds! Tune in Major Bowes every Thursday, CBS, 9 p. m., E. W.T. 


HEATiINe = COOLING’ > 
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THE TRIPLE LINE 


THE 4 FUNDAMENTALS 
of CHRYSLER . AIRTEMP 
DEALER OPERATIONS 


1. Engineered Installation 
2. Proper Display 

3. Outside Selling 

4. Customer Service 


REFRIGERATION 








Control Manufacturers 
Rescind Price Increase 


MEMBERS OF THE INDUSTRY Advisory 
Committee for the Automatic Control 
Industry, meeting with OPA price ofh- 
cials March 8, voluntarily rescinded the 
price increase which was put in effect Oc- 
tober 15, 1941, and asked that ceilings be 
set at the October 1 to 15, 1941, level. 
Reasons for the action were not reported 
by OPA or by the Committee members. 

OPA officials and the Committee have 


agreed to work out a questionnaire by 


which data can be collected to determine 
the amount of price increase that should 
be allowed when the industry is cut back 
in its war work, and is required to pick 
up its slack with civilian production. Some 
increase in price ceilings is believed to be 
necessary at that time, and it is hoped that 
oilburner manufacturers will be able to 
absorb the increase without the necessity 
of passing it along to dealers. A question- 
naire has been worked out for oilburner 
manufacturers and a study will be made 
of manufacturers’ costs. 

Committee members reported that be- 








IT MEETS EVERY REQUIREMENT 


Dongan Transformers are manufactured in a 
variety of sizes and mountings to meet all oil- 
Standard types with voltages 
ranging from 5,000 to 15,000 volts. Scientific- 
ally designed and painstakingly built to insure 
dependable performance. 


burner needs. 


DONGAN ELECTRIC MFG. CO. 






2981 Franklin 


The Dongan Line 
Since Nineteen-Nine 
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cause of present manpower shortages, and 
the prospect of continued pressure for 
greater war production, not more than 
25% of the control volume of 1941 would 
be made this year, and almost all of that 
probably will be made after the middle of 
the year. Some estimates are understood 
to have been as low as 15°% of the 194] 
control production for this year. All are 
understood to have agreed that control 
production before July was out of the 
question. 
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Army Saves Half the 
Oil Drums It Ships 


MORE THAN HALF of the 55-gallon oil 
drums used by the Quartermaster Corps 
in shipping petroleum products overseas 
and to posts, camps and stations in this 
country during 1944 were reclaimed 
drums which had already been used one 
or more times for a similar purpose, re- 
ports the Fuels and Lubricants Division, 
Office of The Quartermaster General. 

By this conservation measure, the Army 
has been able to save the cost of new 
drums as well as the tons of steel and mil- 
lions of man-hours required to fabricate 
them. The total number of drums used 
for shipment of petroleum products for 
ground use during the past year was 8, 
246,478, of which 4,233,787 had been re- 
claimed. The remainder were issued from 
new procurements. 

New drums cost about $3.75 each, so 
that only one re-use of more than four 
million drums, as represented by the 1944 
figure amounts to a saving of some $10, 
000,000, even after deducting reclamation 
costs averaging $1.25 per barrel. Under 
average conditions, it is expected that a 
drum, properly reclaimed after each trip, 
should be able to make at least five trips 
during its useful lifetime from a filling 
point to an overseas destination. 
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GAR WOOD INDUSTRIES, Inc., Detroit, has 
started a study of the physical require’ 
ments of every job in the plant to deter 
mine exactly what sort of work can be 
performed by partially disabled service 
men. About 1,500 former employees have 
entered the services. Of these twenty-four 
have been discharged and returned, and 
49 other veterans also have gone to work 
for the company. 
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FRANCHISE WITH A FUTURE 





for Enterprise Dealers 


Now is the time to consider a valu- 
able Enterprise Dealership . . . the 
franchise with a bright postwar 


future. Long a leader in the combus- 


tion field, Enterprise will be ready 


with the world’s most complete line 
of Oil and Gas Burners. As modern 
as tomorrow, no wartime models in- 
cluded, the Enterprise line will ful- 
fill the highest expectations ofa 


quality-conscious postwar market. 


Enterprise Dealers are backed by 
a sound company with a 60 year 
record of faithful dependable serv- 
ice. Count on the complete Enter- 
prise line of tried and proven com- 
bustion equipment, supported by 
consistent advertising and world- 
wide acceptance, to capture a gen- 
erous share of profitable postwar 
sales. Write us today for available 


exclusive territory. 











ENTERPRISE COMBUSTION EQUIPMENT 


Division of ENTERPRISE ENGINE & FOUNDRY CO. 





18th AND FLORIDA STS. 





SAN FRANCISCO, CALIF. 
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New Britain Service School 
Starts With 27 Students 


ANNOUNCED IN A RECENT ISSUE as being 
under consideration, an oilburner training 
course for service and installation men has 
now been started at the E. C. Goodwin 
Technical School, New Britain, Conn. 
The initial course has 27 students and the 
instructor is Julius Feinberg, president of 
Engineering Service Co., local distribu- 
tor for Petroleum Heat & Power Co. 
Feinberg has been in oilheating 21 years, 
starting as service and installation man- 


ager for the same company that he now 
heads. 

The burner course is divided into eight 
sections: engineering, sales, installation, 
post-installation checkups, general service, 
parts maintenance and repair, and mis- 
cellaneous. The class is held two nights a 
week, averaging three hour sessions, and 
the complete course lasts 20 weeks. Stu- 
dents range in age from 20 to 50. Some 
are experienced burner men, but most are 
inexperienced, and they come from five 
cities within a radius of 13 miles of the 
school. 








New Boiler ‘‘Water”’ 
May Change Heating 


A FLUD reported to be tetra cresyl cilj: 
cate, or T-C-C, is receiving attention a; 
a possible substitute for boiler water, ac 
cording to National Housing Agency 
officials. The fluid will remain in a liquid 
state up to 800 degrees, it is reported, 
making possible very small, high tempera 
ture radiators. Experiments also are being 
made with T-C-C as a water heating and 
cooking medium. 

This medium also can be cooled to §0 
degrees below zero without solidifying, 
and this opens up the possibility of using 
it as a cooling medium as well as for 
heating. No reports are yet available on 
the experiments that have been made. 
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Public Continues 
To Save Money 


FIGURES RELEASED recently by the Securi- 
ties and Exchange Commission show that 
the public still is saving a considerable 
part of its wartime earnings, and the 
amount is increasing. Total savings of in- 
dividuals amounted to little more than 
$15,000,000,000 in 1940, but grew to 
$46,100,000,000 in 1944. 

The savings are broken down into four 
types, by far the largest of which is bank 
deposits, or savings in cash. These cash 
savings amounted to about $16.5-billions 
last year, almost a billion dollars more 
than in 1943. Securities, mostly in govern’ 
ment savings bonds, amounted to $14 
billion last year. 

Savings in insurance increased from 


























WAR NOTE 


Now is the time to do your 
part in the great oil conserva- 
tion drive. Sell B&W Insulat- 
ing Firebrick—increase your 
own profits and build custo- 
mer satisfaction. 





More than 50,000 home owners are 
helping the war effort—consciously or 
unconsciously—by saving oil through 
the use of B&W Insulating Firebrick in 
oil burner combustion chambers. In 
many cases savings run as high as 20 
to 22 per cent. 

B&W Insulating Firebrick, replac- 
ing heavy firebrick in combustion 
chambers, invariably increase the 
COz readings. They also make pos- 
sible quick response to thermostats, 
less soot and smoke, greater overall 
efficiency. R79 


‘THE BABCOCK & WILCOX COMPANY - Refractories Division - 85 LIBERTY ST., NEW YORK 6 , N.Y. 





BABCOCK & WILCOX 


$2.9-billion in 1940 to $7.6-billion in 
1944. The only category which showed a 
decrease was durable goods. Purchase of 
homes, automobiles and other long-lasting 
goods usually is looked upon as an ex’ 
pense, but because these durable goods are 
useful over a period of years, and can be 
turned into cash by resale, they are con 
sidered as a part of savings. The decrease 
in durable goods purchases in 1944 repre’ 
sents the difficulty of building a new home 
or buying an automobile, rather than any 
lack of desire on the part of the public to 
own them. The decline in durable goods 
purchases last year was nearly a billion 
dollars to a total of about $8-billion. This 
drop also may indicate the lack of sales 
pressure exerted on the public. 
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icif WALKER’S AUTOMATIC DRAFT REGULATORS LEAD THE FIELD 
ion as Millions of WALKER AUTOMATIC casting department or modernly 
“I, ac’ DRAFT REGULATORS are at work equipped laboratory where’ each 
gency Day and Night, in War Plants, in] WALKER AUTOMATIC DRAFT 
liquid Army Camps, Ray Public Buildings REGULATOR is carefully tested be- 
orted and ” the Nation 8 Homes, veapasedhill fore it leaves the plant. 
: ing America’s rapidly diminishing 

iperar fuel reserve. Because of unrivaled facilities as the 
being LKER AUTOMATI RAF world’s largest exclusive manu- 
ig and WA U cD t facturer of Automatic Draft Con- 

REGULATORS are manufactured in oars rei 

a large two-story plant equipped trols, WALKER is in position to co- 
to 50 with the latest developments in ma- operate and collaborate with fuel en- WALKER FUEL SAVER 
fying, chinery and most modern production gineers in developing Draft Controls TYPE No. 34 
using methods. If you are a manufacturer, handle a wide variety of condi- maine Proper | draft regulations 
we engineer, distributor or dealer you tions, and in testing new and different baler, pl Bh — 


are cordially invited to inspect or 


ideas as to engineering and adapta- 


Domestic sizes 4'' to 20" inclusive, 






















furnished with or without collar, in 
either Galvanized metal or Cadmium 
Plated finish, if and when available. 


le onff = make use of WALKER’S own die- ___ bility. 


. IMPORTANT 


AS A STOVE OR FURNACE MANUFACTURER, DISTRIBUTOR OR DEALER OF HEATING 
UNITS YOU HAVE AN ESSENTIAL WARTIME JOB— 


mney CONSERVING THE NATION'S FUEL 


ecuri{§ There is no other civilian industry charged with such an unprecedented 
i that responsibility. 

srabl Make a survey of the heating units in your territory and you will learn 
‘tab that thousands of tons of Fuel are being wasted through improper Draft 
d the# Control. 

of inf WALKER AUTOMATIC DRAFT REGULATORS should become a 
thang/ permanent part of every Heating Unit. They are so easy to install—silent 
w tog and absolutely Automatic. Best of all—a money-making addition to your 
line. Walker makes a full line of industrial 
WALKER manufactures an AUTOMATIC DRAFT REGULATOR for ats ite ek ae 
any type of heating system, from the smallest domestic to the largest in- -_ belieeian per le ll <8 
bank# dustrial unit, using any kind of fuel. , 


use with the heaviest drafts and any 
chi REMEMBER: WALKER does not compete either directly or indirectly 


kind of fuel. 
llions | with any manufacturer of any kind of heating unit. 
more 
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COMMERCIAL AND IN- 
DUSTRIAL FUEL SAVER 
DRAFT REGULATOR 
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' ¢ | More than 4,500,000 units of these 
ape ALL WALKER PRODUCTS Pa WALKER Regulators have been 
home ARE LISTED AS STANDARD installed for the fuel users of America. 


‘ ; Furnished in sizes 3'' to 10" inclusive, 
BY THE UNDERWRITERS in blue, chrome or cadmium, if and 
LABORATORIES when available, and packed in indi- 
x ; vidual cartons or bulk. 
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Credit Losses On FHA 
Modernizaiton Loans 1.48% 


INSURANCE OF REPAIR and improvement 
loans by the Federal Housing Administra- 
tion under Title I of the National Hous- 
ing Act, from the inception of the Act 
in June 1934 to the end of December 
1944, has resulted in credit losses to FHA 
of only 1.48%. 

Total Title I loans insured in the pe- 
riod amounted to $1,902,750,442 and the 
number of loans was 4,827,569, an aver- 
age of $394. The gross amount of claims 
paid by FHA to the lending institutions 
has been $49,802,528, or 2.72% of the 
total amount of loans insured. Recoveries 
made by FHA on defaulted loans 
amounted to $22,714,332, or 1.24%, 
bringing the net amount of claims paid to 
$27,088,196, or 1.48 per cent. 
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U.S. Department of Labor 
Fueloil Prices December 
FIELD INVESTIGATORS for the Department 


of Labor monthly check prices of princi- 
pal fuels in several cities in each section 


of the country. Getting retail quotations 
from various suppliers in each market, the 
prices are averaged and published. Those 
in the table that follow were taken Dec. 
15 (cents per gallon): 


Range No.1 No.2 No.3 
Boston 10.60 10.40 9.00 9.00 
Bridgeport 10.30 oe, _ 9280. 29:00 
Fall River Ee! ; 9.70 <a 
Manchester 11.10 ‘ 9.70 
New Haven 10.30 ; 9.00 
Portland, Me. 10.20 10.12 9.00 
Providence 10.30 10.22 9.00 
Baltimore oe 9.78 9.00 ae 
Buffalo 10.40 10.40 9.50 9.50 
Newark ie: BO25/ S00 a 
New York ne 9.09 9.09 
Philadelphia ce, “990° “893° 38:91 
Rochester 11.00 11.00 9.70 9.70 
Washington -- 10,30 940 3 
Chicago 7.96 7.45 7.45 7.45 
Cleveland we 8.55 ae 8.03 
Detroit as 8.45 7.93 7.42 
Des Moines ae S36 -V.95 - ETS 
Milwaukee 8.50 8.50 8.00 8.00 
Minneapolis 8.40 8.30 8.10 8.10 
Omaha is 8.10 7.60 7.60 
St. Louis 8.47 7.75 fro 1b} Ao} 
St. Paul 8.30 Bh 8.10 8.10 
New Orleans 872. FDI 721 
Norfolk 10.00 8.80 ae 
Richmond 10.30 9.00 
Denver 8.67 7.14 
Portland, Ore. 7.30 6.30 
Seattle Vase 16:75 


Prohibit Use of Kdhadene. 
Blends In Central Heating 


THE PETROLEUM ADMINISTRATION for 
War issued an order on February 13 for. 
bidding the use of kerosene, either straight 
or in blends, for central heating plants in 
the New York Harbor and New England 
areas. At the same time it revoked ap 
earlier order limiting the delivery of cen. 
tral heating distillate to 100 gallon drops, 
and made this a 200 gallon maximum, or 
a normal 10-day supply, whichever js 
larger. This showed a slightly improved 
distillate picture. 

It was the kerosene order, however, 
that caused a lot of comment, and nota 
few grins, among Eastern oil men. Kero- 
sene demand this winter has been some: 
what greater than PAW’s program an: 
ticipated, and this coupled with trans: 
portation delays made the product prac: 
tically unobtainable at mid-February in 
some areas of greatest consumption. 

Throughout the past year the old high: 
gravity No. 2 heating oil has been gradu- 
ally vanishing from the market, displaced 
by more and more low-gravity cracked 
product. The old product was around 36 








OHIO 





Types—Split Phase and Capacitor 
Speeds—1140, 1725, 3500 RPM 


Power—1/20 to 2 HP, depending on speed 


Voltages—Up to 220 A. C. 
Frequencies—60, 50 and 25 cycles 
Bases—Solid, Resilient or Flange 


Mountings—Horizontal, Sidewall, 
with shaft up or down 


What is your problem? 


THE OHIO ELECTRIC MFG. CO. 


5913 MAURICE AVE., CLEVELAND 4, OHIO 


STREAMLINE 


MOTORS 


Add to the appearance of and provide 
reliable power for modern appliances 











Ceiling or Vertical, 


egg nce 


BOSTON 17, 
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Plenty on the Fighting Front 


TODAY. 


Plenty on the Home Front 
TOMORROW.. — 


VEL OIL 


GULF OIL CORP.—GULF REFINING CO. 


PARK SQUARE BLDG. 
MASS. 


1515 LOCUST STREET 
PHILADELPHIA, PENNA. 


17 BATTERY PLACE 
NEW YORK, N. Y: 


NICHOLAS BUILDING 
TOLEDO, OHIO 
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o to Start Blowing 
not a ad 
Kero- 
some: 
a: What do we mean? Just this: The time has come for distributors, jobbers, dealers to decide 
prac: what line of oil heaters they are going to sell postwar. The time has come when one of the 
ry in most important suggestions we can make is to urge the unsettled brethren to clear their mental 

decks for action and reach positive decisions. 
high 
radu- This is amazingly important to the men who have been hopefully waiting and postponing. 
laced The whirling that has been going on in so many undeciding heads may develop into a more 
acked serious problem . . . unless decision is reached. 
id 36 
—" Decisions made and relations entered into, even when no actual merchandise is available be- 

cause of war conditions, are important, helpful and vital to the industry, but especially to you. 
a8 Suppose you are interested in representing TORIDHEET heating equipment, sold on its 


quality, its performance, prices, popularity and low cost of maintenance —why not free the 
situation, clear it of all hazards that persuade delay? Decide. Decision will help you. It will 
give you instantly a sound intelligent basis for planning. It is as helpful to the manufacturer 


as it is to you. 


The Toridheet line is well known. Toridheet Rotary and Gun type burners are recognized as 
top flight in design, construction and performance. Their service record is unsurpassed. Our 
advertising plans will definitely help you. Our policies protect our dealers 


and wholesalers. Our prices are in line. Our programme progressive 
and helpful. 


. 


If your decision is not already made in favor of Toridheet, get in touch 





aN 
™ with us so that you may receive latest current information. 


TORIDHEET DIVISION 


e CLEVELAND STEEL PRODUCTS CORP. ee CLEVELAND 2, OHIO 
’ 
i Oil Burners + Air Conditioning Units + Oil-Burner Boilers 


Coal and Gas Furnaces + Oil Water Heaters 
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API gravity; the cracked product runs 
between 28 and 31 API. The new heavy 
distillate is satisfactory in gun burners, if 
they are adjusted to handle it; it is rela- 
tively unsatisfactory in vertical rotary 
burners; in pot-type furnaces it doesn’t 
work at all. The original prewar light No. 
2 handled all types with ease. 

Throughout last summer, FUELOIL & 
Oi Heat and a number of fueloil execu- 
tives in major oil companies advocated 
taking the necessary steps to make availa- 
ble this winter enough kerosene to either 
sweeten by blending or to displace distil- 
late for the critical type burners in areas 
that happened to get a preponderance of 
the low gravity cracked fuel. 

It was not possible to supply the old 
style No. 2 everywhere, because aviation 
gasoline was using increasing quantities of 
it for charging stock. But the public 
should not be made the goats; hence the 
recommendation that an additional 5 mil- 
lion barrels of kerosene be on hand to 
meet situations where too much heavy 
product came into a market. It was 
pointed out to PAW that, whatever their 
decision on supply, local dealers would 
not see customers suffer and where the 


available No. 2 quality wouldn’t work 
these dealers would switch to kerosene or 
blends. The Economics Committee of the 
Petroleum Industry War Council, at its 
August meeting in Denver, felt the same 
about it and added that extra 5 million 
barrels of kerosene for District I to its de- 
mand estimates. 

PAW wasn’t convinced. It actually 
added 900,000 barrels to projected winter 
demand for this purpose, but at the same 
time issued a press release under Ralph 
Davies’ signature saying that the whole 
matter was a tempest in a teapot and that 
there was no cause for concern. A month 
earlier, however, three majors had already 
started blending in New England, and 
through the fall others followed suit. 
Since there could be no price premium for 
the blend, few independent dealers could 
afford to do it, so most of them, when 
they met the low-gravity problem, sold 
kerosene instead. At the end of December 
about 25% of vertical rotary burners in 
District I were burning kerosene; 10% 
were burning blends. On pot-type central 
heating, 45% were burning kerosene, 
1% blends. 

As had been forecast, the kerosene that 


has gone into central heating has robbed 
the supply for range burners and space 
heaters in the tenement trade. With the 
horse stolen, the barn door has now been 
closed with a bang. Asking two major oil 
companies what they were going to do 
about the new order, their answer was 
that they naturally would observe it, but 
they expected to lose a lot of customers, 
Some areas, particularly Philadelphia 
and Baltimore, have had little or no 
trouble, as they continued to get high 
gravity No. 2. The worst spots are New 
York harbor, upper New England and 
the Mohawk Valley. It’s largely a war. 
time situation, but tough while it lasts. 


} 
Clark-National Sold 


CLARK-NATIONAL oil burner, formerly 
owned by Plymouth Machine & Burner 
Corp., Plymouth, Mass., has been ac: 
quired by the Clark-National Oil Burner 
Co., New York. 

Tri-Boro Combustion Co., Brooklyn, 
has been appointed Metropolitan New 
York distributor, and will establish dealers 
in the territory for the domestic, commer: 
cial and industrial burners in the line. 








For 


BE READY WITH L-R FOR 
ALL COUPLING NEEDS! 


a Te 777 8 
IWSURE MAXIMUM POWER STREAM! 





Oil Burners 
Air-Conditioning, 
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th Me Name Ao 
Remember 


— for oil burners . . . oil-designed 
furnaces and boilers that assure you of: 


v¥ Satisfied, loyal customers 
¥ Minimum service trouble 
¥ Efficient, economical operation 
¥ Design features that sell 




















5012 ‘W. LAKE ST. 











Furnished 2 or 3 piece, all sizes. Type ‘'A'' Uniflex 


shown above. Wire or write for details and prices. 


LOVEJOY FLEXIBLE COUPLING CO. 
CHICAGO 44, ILL. 


Etc. 
IMMEDIATE 
DELIVERIES, 


ANY QUANTITY 
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v¥ Profitable manufacturer-dealer 
relations 
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GENERAL OFFICES: MILWAUKEE, WISCONSIN 
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Radi erated 


in this Thrush Forced 
Circulating Hot Wa- 
ter Heating System 


Sullivan County" 
Plumbing & Heating”™ 
Supply Co., Inc. 
Liberty, New York 


CONTRACTOR 
Mr. Otto Reinshagen 
Liberty, New York 








FORCED CIRCULATING HOT WATER HEAT 


TO PROVIDE REAL HEATING COMFORT AND ECONOMY 
a f 


sabe 9 Sarg RI, 


THRUSH FLOW 
CONTROL VALVE 


THRUSH WATER 
CIRCULATOR 


Supply Quick 
Controlled Heat 
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THIS installation of Thrush zoning in the Margaretville 
Hospital, Margaretville, New York, is an outstanding example 
of efficient layout and economical heating. Nine heating zones 
incorporating nine Thrush Water Circulators and Nine Thrush 
Flow Control Valves give perfect control of temperatures in 
various parts of the hospital, reducing fuel consumption and 
increasing comfort because each zone carries the exact tem- 
perature needed all of the time. There is no overheating. An 
additional Thrush Circulator circulates boiler water through 
a submerged heater in the storage tank, providing the plenti- 
ful supply of hot water so constantly needed in hospital serv- 
ice. Have you canvassed your community for opportunities 
like this to modernize heating equipment and reduce fuel con- 
sumption to help the war effort? Get all the facts now from 
your wholesaler or write Department C-3. 
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Installation Guide Is 
First I-B-R Data Book 


I-B-R INSTALLATION GUIDE NO. 1 just is- 
sued is the first of a series of guides by the 
Institute of Boiler and Radiator Manu- 
facturers incorporating the latest techni- 
cal data on installation methods. The 
booklet is the result of research which has 
been carried on at the University of IIli- 
nois, and is designed to enable the indus- 
try to offer a low-cost hot water or steam 
heating system to meet the large postwar 
demand. The Installation Guide No. 1 
presents a simple and efficient basis for 
installing one-pipe forced circulation hot 
water heating systems. 

The calculation and design of one-pipe 
forced circulation hot water heating sys- 
tems is covered in five simple steps. The 
method recommended is based on the 
common practice of a temperature drop 
through the system of 20°F. and a diver- 
sion of 20 percent of water through each 
radiator. 

The five steps are: Determine the heat 
loss; select the main size; determine the 
radiation; select the boiler; determine the 
pump size. 


The Institute explains that the hot 
water system covered in these five simple 
steps can be installed at a cost low enough 
to meet the budget requirements of the 
small and medium size home. 

One of the features of the Guide is the 
use of the British Thermal Unit (Btu) as 
the basis of calculation. Its use is designed 
to indicate more accurately the required 
square feet of radiation. 

The Guide is generously illustrated 
with diagrams showing recommended in- 
stallation practices. These drawings in- 
clude a basement plan, first floor plan, sec- 
ond floor plan, four diagrams showing 
typical boiler connections, seven diagrams 
showing different kinds of control ar- 
rangements, and a diagram showing siz- 
ing of main. 

A recommended calculation sheet for 
jobs is also reproduced. It is explained that 
blank copies of this form maybe obtained 
from any of the manufacturers listed on 
the back cover of the booklet. 

Tabulations are given showing heat loss 
factors, Btu requirements for quantities 
shown, equivalent Btu heat loss, heat emis- 
sion rates. 

A feature of the Guide is the section 


























explaining in detail the method of ca} 
culating friction heads and radiator size 
based on the temperature drop in the sys 
tem*Following the step by step discussion 
of methods, the authors provide users with 
tabulations of equivalent lengths in feet 
of pipe, friction factors, temperature drop 
in main, and temperature drop in radia. 
tors. 

“T-B-R Installation Guide No. 1” was 
prepared by the Installation Guide Edit 
ing Committee headed by H. F. Randolph, 
vice president of the International Heater 
Company, Utica, New York. That Guide 
No. 1 is the first of a series which eventu- 
ally will cover various types of steam and 
hot water heating systems is pointed out 
by R. E. Ferry, general manager of IBR. 


WILLIAMS OIL-O-MATIC Heating Corpora: 
tion called 350 members of its supervisory 
force together on a recent Sunday to dis. 
cuss problems created by the accelerated 
war production demands. Following a 
dinner the various problems were pre: 
sented by W. A. Matheson, president, 
and Earl Nesmith, vice-president, and sug- 
gestions made for speeding production. 























installations. 


sary for immediate installation. 


GENERAL 


801 ALLEN AVENUE 





Boston, New York, Chicago, Detroit, 








GENERAL CONTROLS 


OIL HEATING PACKAGE SET 





T-23 Package Set 


For thermostatic control of furnaces, 
circulating heaters, conversion burners, 
noe | where #4 and lighter oils are 


Dependable and economical T-23 Packaged Con- 
trols are easy and quick to install on new and old 


Complete Set Includes 
Silent A.C. Type K-20-3 Oil Valve with by-pass ad- 
justment for minimum flow regulation or pilot; T-70 
Two-wire Metrotherm Thermostat; General T-O 
Transformer and 30 feet of wire. Everything neces- 


Write for Catalog 52B. 


BB 
© 
& 


GLENDALE 1, CALIF. 


Branches: Atlanta, Cleveland, Philadelphia, Kansas City, Dallas, 
Houston, 


rancisco. 
DISTRIBUTORS IN PRINCIPAL CITIES 
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NOZZLES: Production is at the highest rate 
in our history, but quantity orders must be 
placed well in advance of required delivery 
Emergency orders for one or two 
nozzles are being shipped immediately re- 
gardless of how low a priority is applied. 


AIR CONES & STABILIZERS: Sizes for 314’, *, 
414”, 434,” and 6” I.D. air tubes are usually in 


REGULATING VALVES & STRAINERS: 
ate shipment of some models of piston and 
double diaphragm valves 


Write for New Catalog D 


MONARCH. 
BURNER 













Accessories 





Immedi- 


and Type E 


MONARCH MFG. WORKS, INC. 
E. WESTMORELAND & SALMON STS., PHILADELPHIA 34, PA. 


March 
1945 
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ENTURY’S years of research coupled with a wealth of war-time engineering 

experience will assure a versatile capacity to meet oil heating demands for 
better living in the Post-War era. Although having been 100% in war produc- 
tion since Pearl Harbor, Century’s engineers have not stopped planning for Post- 
War days. The name Century has been synonymous with the finest oil heating 
equipment for years before the war, and it will continue after Victory is won. 
The Post-War period will find Century ready to offer up-to-the-minute oil heat- 
ing equipment to distributors and dealers who are alert to the possibilities of 
quality merchandise at profit-producing prices. You may count upon Century’s 


Leadership in superior oil heating equipment to meet the exacting demands of 





tomorrow’s market. Watch these pages for future information! 






CENTURY ENGINEERING CORP. 


CEDAR RAPIDS, IOWA 
OIL BURNERS BOILER-BURNER UNITS ° WARM AIR FURNACES 
HUMIDIFIERS WATER HEATERS AIR CONDITIONING 
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Market Researcher 


Warns On Opinion Surveys 
OPINION POLLS and surveys should be ex- 
amined with a cold and calculating eye, 
especially those which give little or no in- 
formation as to how conclusions were 
reached, W. W. Grant, director of mar- 
keting research for Westinghouse Elec- 
tric Appliance Division, recently told a 
sales executive audience. A survey if 
handled cleverly in omitting details can 
show about anything the originator wants 
it to show, he pointed out. 

“Recently,” Mr. Grant continued, “the 
appliance industry has seen many surveys 
calculated to determine ‘what’ and ‘how 
much’ people will buy after the war. Some 
of these have produced information of 
significance. However, it is my opinion 
that undue importance is attributed to 
them and that some of them are mis- 
leading.” 

Too often the use of polls, mailed ques- 
tionnaires and personal interview surveys 
is lightly entered into, according to the 
Westinghouse executive. Purposes and 
objectives are only vaguely defined and 
the justification advanced that possibly 


some ideas might be confirmed or de- 
veloped. 

Questionnaire research undertaken for 
advertising or sales promotion purposes, 
rather than in an effort to develop new 
or unknown facts, should be recognized as 
promotional effort, he cautioned. 
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Joseph W. Wilson has been appointed 
manager of the Glendale Branch Office 
of the General Controls Co., Glendale, 
Cal. After ane from Hollarid’s 
Domestic Heating 
Engineering and 
Combustion — Engi- 
neering School, he 
served as heating 
engineer for the Hol- 
land Furnace Co., 
Holland, Mich., for 
fifteen years and as 
manager of several 
Holland branches. In his new position, 
Mr. Wilson will devote his entire time 
to serving users of automatic controls 
throughout Southern California, Arizona, 
and southern New Mexico area. 





Fred C. Wood has been appointed 
manager of the Washington National 
Service Office of the York Corporation, 
York, Pa. Mr. Wood 
will fill the vacancy 
left by Rodney F. 
Lauer, who has been 
named district man- 
ager. Mr. Wood first 
joined York in 1928 
and remained until 
1931, at which time 
he left, but returned 
to York in 1942 to 
manage the air conditioning department 
and was later transferred to an assign- 
ment in the Washington office, a position 
he has filled until his present appoint- 
ment. 


Frank M. Surface has been appointed 
executive assistant to the president of 
Standard Oil Company (New Jersey), it 
is announced by Eugene Holman, presi- 
dent. Dr. Surface has been coordinator of 
sales research for the company since 1943, 
prior to which he was director of sales 
research for ten years. 
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AIR ELIMINATORS 


CIRCULATION TROUBLES? 


Don’t fight air pockets or traps in hot or cold circulating 
lines! “Get that air out of there” and keep it out simply by 
ne the No. 7 Maid-O’-Mist Automatic Air Vent. This 


reliable air vent has a self-clos- 


ing float-controlled valve and is 

a aii designed especially for circulat- 
ing pipe lines, convector radia- 
tors, unit heaters, cooling mani- 
folds, tanks, diesel engines, or 
any other application where air 
pockets or traps retard the free 
circulation of liquids. For pres- 
sures up to 75 lbs. Bright brass 
finish. 


APPROVED FOR NAVY, MARITIME 
COMMISSION AND ARMY USE 

















Venting overhead hot or cold 
water circulating lines. 








SS im. VENT | 
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213 NORTH ABERDEEN STREET 
CHICAGO 7, ILLINOIS 
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DOMESTIC AND INDUSTRIAL 
OIL BURNING EQUIPMENT 


DOMESTIC—Pressure Atomizing-Models: 


Residential “Conversion”—4 models, 1 to 6 
g.p.h. 

Commercial “Conversion”—3 models, 6 to 18 
g.p.h. 

Flange Mounting Special Models for popular 
boilers and furnaces. 

Complete boiler—or furnace burner units. 

Direct fired water heaters. 


INDUSTRIAL—Rotary Cup Type-Burners: 


8 sizes for #5 oil, 7 for preheated #6 oil 
with Petro “Thermal Viscosity” system, 
for manual, semi-, or full autgmatic opera- 
tion to 145 g.p.h. 


PETROLEUM HEAT & POWER 
COMPANY 
Makers of good oil burners since 1903 
STAMFORD CONNECTICUT 
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Good Oil Burner Perf 


> With production methods, equipment, 
and facilities enlarged and streamlined to 
meet the great demand for transformers 
for scores of Military and essential pur- 
poses,— you will find your Jefferson Igni- 
tion Transformers still more uniformly 
exact from every requirement standpoint. 

Improvements in engineering, treatment 
of metals—in accuracy of every detail 
with skilled supervision 
from start to finish assure 
the dependability that 


INITION TRANSFORMERS 


fueloi! 
é ofl heat 


“aa: 


ee eee erat pn a 


PE CURE 


ormance Is Ess 


you want for maximum oil burner per- 
formance. 

When War restrictions are lifted, your 
complete requirements can be cared for 
always—and on time. Our engineering 
staff is ready to cooperate with you now 
to arrive at the correct transformer for your 
burners. JEFFERSON ELECTRIC COMPANY, 
Bellwood (Suburb of Chicago), Illinois. In 
Canada: Canadian Jeffer- 
son Electric Co., Ltd., 384 
Pape Ave., Toronto, Ont. 








Burner Production Down 


(Continued from page 36) 


The urgency of the present war pro- 
duction program is reflected in the present 
production schedules in force in the larger 
oilburner manufacturing plants. A burn’ 
er manufacturer in New York State re- 
ports: 

“Although we were assigned a tenta- 
tive quota of burners, we never have ap- 
plied for permission to manufacture. We 
are in a No. 2 labor area where there is 
insufficient labor to meet the straight war 
production demands. 

“We would be unable to produce any 
oil burners without additional manpower. 
Our Personnel Department for sometime 
has had requisitions for placement of 
about 150 additional men which they are 
unable to fill. These men are required for 
war production. The same situation is 
prevalent throughout this area. 

“We would be unable to get materials 
with the AA-3 rating assigned under the 
authorized program. Our suppliers of 
grey iron castings at the present time have 
a six-months back log of AA-1 rated or- 





ders. They will not deliver castings to us 
on AA-3 priority. Since we make our 
motors and transformers, these items 
would not be bottle-necks and it is prob- 
able that raw material could be obtained 
with the allotment granted where prior- 
ity rating has no effect. However, it is 
probable we would encounter difficulties 
in attempting to purchase manufactured 
parts with AA-3 rating. 

“Our plant is operating at full capacity 
on war work and our schedules have re- 
cently been increased. At the moment 
we are devoting every effort in attempting 
to meet increased schedules for war pro- 
duction and there is some question as to 
how successful we will be in view of the 
manpower situation. Our war production 
consists mostly of manufacture of airplane 
parts. All these programs are considered 
extremely urgent by the Air Corps.” 


The situation in New Jersey is reported 
this way: 

“In our plant, unless our present sched- 
ule for 1945 is changed quite substantial- 
ly, it is unlikely that we would be able to 
manufacture any oil burner equipment 


without additional labor in the plant un- 
til possibly late in the year. This plant jg 
located in a Class 1 labor area and the 
difficulties encountered in procuring suff- 
cient labor for the work required on war 
effort products, as well as others, indicate 
that it would be impossible for us to pro- 
cure labor in this area for the manufacture 
of oil burners. This, of course, we would 
not do, even though it were possible, un- 
less we could do it without interferring 
with the war effort in any way. 

“Unless the situation changes very ma- 
terially, it is very unlikely that we could 
procure sufficient materials and com 
ponents, such as motors, transformers, 
castings, etc. with a AA-3 priority rat 
ing, much less a AA-5 rating, in time to 
produce any substantial quantity of oil 
burners before the latter part of 1945, if 
then. 

“In regard to war work: Our plant 
here is producing a variety of products, 
some of which are used directly by the 
combat services and others are used by 
other government agencies and plants pro 
ducing for the war effort. The load is 
great and unless circumstances change it 
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KLEEN-FLO increases oil 

burner efficiency—one quart 

conditions 500 gallons of oil 

—simply add thru oil fill 

line. Feature KLEEN-FLO 

—get EXTRA year-round 

profits 

1—By selling to your present 
customers 

2—By attracting NEW cus- 
tomers 

3—By saving on labor costs 

Get the profit making facts. 


COMBUSTION 


UTILITIES CORPORATION 
1451 Broadway, New York 18, N. Y. 
Boston Office: 25 Huntington Ave. 
Mentreal Office: 411 Confederation Bidg. 






BENEFITS 
KLEEN-FLO 
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WEBSTER — SUNDSTRAND — VIKING 
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7-5767-8 
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MAYN AIR DAMPERS 


Wie... S. PATENT NO. 2,284,912 


Mayne Air Damp- 
er in Stackhead 
Eliminates Damp- 
ers in Basement 


Duets. 
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that Appeal to All 
Furnace Dealers 


. Is installed in stackhead; 


takes the place of dampers 
installed in basement ducts. 


Lower in cost than old style 
dampers. 


Positive in control. 
Locks automatically. 


Tamper proof—special tool 
locks damper. 


Rattle proof—noiseless. 
Quick and easy to install. 
One man balances system. 


Saves you money in three 
ways—cost of damper— 
cost of installing — cost of 
balancing. 
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NOW Manufactured by 
THE HENRY FURNACE COMPANY 





@ The Henry Furnace Company, Medina, Ohio, manufacturers of 
Moncrief Warm Air Furnaces, Air Conditioning Units, and Mon- 
crief Furnace Pipe and Fittings, announce that they have acquired 
the exclusive manufacturing and selling rights to the Mayn Air 
Damper. 


The Mayn Air Damper was developed by J. Earle Maynard, well 
known warm air heating and air conditioning engineer, to provide a 
much needed dampering device for all air conditioning systems. 


Introduced in 1940, thousands of Mayn Air Dampers have been in- 
stalled in air conditioning systems in all parts of the country. 


% IMMEDIATE SHIPMENTS 


Mayn Air Dampers in the popular sizes are now in stock, available 
for immediate shipment. 


% MONCRIEF STACK HEADS 

EQUIPPED WITH MAYN AIR DAMPER 

Moncrief Air Conditioning Stack Heads will be available with Mayn 
Air Dampers installed in them at the factory. Consequently, the 
cost of installing the stack head includes the cost of installing the 
Damper on each run, offering heating contractors a worthwhile sav- 
ing in labor costs on each installation. 


: WRITE TODAY 
MONCRIEF FOR LITERATURE 
ae AND PRICES 
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will continue to be so for many months 
to come.” 


A New England manufacturer sees an 
opportunity to make a few burners, but 
is not able to get clearance to use the little 
time that is available. He says: 

“Our situation right through the past 
years of war work has been that every so 
often there are dead spots during which 
we could darn well utilize men and ma- 
chines on oil burner work for a couple of 
hours or longer up to a day and once in a 
while a longer time. This would not only 
move a few burners along toward comple- 
tion, but actually benefit our war work 
through keeping the men occupied and in- 
stantly available when the bottle neck 
broke. The answer has been that we are 
in a critical labor area and there is no jus- 
tification to O. K. civilian production in 
such areas. A few of the machines we use 
on burners are of little use otherwise. A 
lot of them are so readily “‘shiftable” back 
and forth that they are not consequential 
in this consideration of war work versus 
burners. The great bulk of our war work 
is done on special machines and tools, of 


course, but a great part of the labor—the 
men operating those machines—is flexible 
as between war and burner production 
operations. In spite of the area classifica- 
tion we have not been stalemated through 
any inability to recruit needed labor—at 
least up to now. It hasn’t been easy, but 
we've been able to get them. Let me em- 
phasize that we can’t and do not pretend 
to produce burners efficiently, economical- 
ly, nor in any decent volume by such 
cockeyed production methods, but we 
could keep a trickle coming through to 
help relieve distress. Profit-wise, we'd be 
better off not to do it all. Even more im- 
portant currently, we would not in any 
way delay or divert even a five point deci- 
mal of war production. 

“Regarding materials: The AA-5 rat- 
ing has, up to now meant nothing, net. 
On the AA-3’s, with what little help to 
our Priorities Pattern could be gotten 
from a small ratio of AA-1 and still small- 
er directive’s and AAA-1’s on services 
orders, we have achieved a relentlessly les- 
sening ratio of deliveries on motors etc. 
Quarter by quarter our materials inven- 
tory has shrunk smaller and smaller to its 
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Oil Tight 


Passed by the Underwriters, 
All Parts Interchangeable 


TEESDALE 


T. U. X. 


THE PUMP TO REMEMBER WHEN THE \ 
NEW FUEL OIL PUMPS ARE READY 


Heart Beat of the Burner's Oil Flow 








present hand to mouth status. Even repair 
parts service is seriously impaired. The 
foundry situation, while better than the 
August, September, October period, i 
still very tight and undependable. 

“The biggest current pressure is on big 
shells for Ordnance. The demand on y 
has been increased recently, and is in. 
creasing. It has been necessary to fight 
against proposals to build more structures 
and bring in more machinery to take on 
still more heavy ordnance production. On 
the other hand, up to now, we have met 
delivery schedules on all war production 
excepting only where they couldn't get 
materials into our hands fast enough.” 


A burner manufacturer in the indus 
trial area of Southern Wisconsin reports: 


“In regard to manpower, we first wish 


to say that this is a Number 2 area, with 
the manpower situation a ‘nip and tuck 
affair. Practically every plant in this are: 
needs additional men to fulfill these war 
contracts. 

‘In regard to material, we are finding 
it practically impossible to secure castings 
for our burners on the AA-3 rating that 











For Your 


Fully 
Automatic 


Capacity: 
30 Gallons 
per Hour 
Silent 
Leak-proof 
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TEESDALE 
427 MARKET AVE., GRAND RAPIDS 3, MICHIGAN 
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MANUFACTURING CO. 











New! Convenient! 


HEATING RECORD = 
CONTAINER 


FREE 


TO ALL OIL BURNER 
and FUEL OIL DEALERS 


As illustrated—especially designed as a container 
for fuel oil ration coupons. Front has place for 
customer’s name and ruled form for keeping & 
complete record of fuel oil purchases. Reverse side 
lists 12 points on how to save fuel and has place 





WAYNE OIL BURNER CO. 


WAYNE’S V-DAY LINE Conc 
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for dealer imprint. 


A gift your customers will appreciate 
—and it’s FREE—to help you build 
post-war business and to get profitable 
service and accessory sales now. 
ORDER TODAY. State number de- 
sired using your business letterhead. 


Wayne Victory Heating Manuals 


They’re FREE to all Oil Burner and 
Fuei Oil Dealers. Order your supply 
of these manuals now. State number 
needed using your business letterhead. 


923 GLASGOW AVE. 
FT. WAYNE 4, INDIANA 
LL BE 
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SID HARVEY Now Gives 
Top-SpEED DELIVERY OF 


OIL BURNER REPLACEMENT PARTS 


GREATLY ENLARGED REPAIR DEPARTMENT 
PRODUCING LARGE VOLUME OF “HARVEY 
GUARANTEED” REPLACEMENT PARTS THAT 
LOOK AND FUNCTION “NEWER THAN NEW.” 


Now you can get a reconditioned, exact re- 
placement fuel unit, pump, valve, control, 
etc., for almost any make of burners the 
day your old part is received at Sir Har- 
vey’s. In fact, completely reconditioned 
parts are shipped out nine times a day. 
That’s speed! 


Because the greatly enlarged Repair De- 
partment can handle the job of “making 
old worn parts new” so efficiently, a large 
stock of perfect, completely reconditioned 
parts are kept on hand—ready for immedi- 
ate delivery. 


Sid Harvey’s stock is the largest—any- 
where. We have 104 employees at your 
service. 


When your perfect, exact replacement is on 
its way to you, the defective unit that you 
sent us is entirely dismantled—part by part 
(see example in photo to left). Each indi- 





All Prices are Ceiling Prices or 
lower. We sell to the trade only— 
Send for Catalog. 











vidual part is thoroughly cleaned in JIFFY 
JUICE, Then every wearing part: seal, 
shaft, gear, gasket, etc., is discarded and a 
new or perfectly reconditioned member is 
substituted. The re-made unit must then 
pass all the running and static tests used 
by the original manufacturer, plus some of 
our own tests. If it is perfect and looks and 
operates “Newer than new” it is given the 
“Reconditioned by Sid Harvey, Inc.” label. 
No tinkering—no patching up—A Sid Har- 
vey Reconditioned Unit is rebuilt and 
guaranteed EXACTLY the same as a new 
unit. 


You can’t beat SID HARVEY for service, 
so if you are not already one of our thou- 
sands of satisfied customers from coast to 
coast send us that next defective unit for 
replacement—you’ll be satisfied and so will 
your customer. 


VALLEN STREAM, NEW NORM 
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has been assigned. In fact, just within the 
last ten days a number of the foundries 
supplying us with equipment have called 
up to tell us that no more castings will 
come out of their plant unless they have 
an AA-1 rating. These instructions come 
through from the War Production Board 
to them. 

“The situation is the same in regard to 
motors. 

“From the above information you can 
see that the situation is anything but 
bright in regard to the manufacture of 
conversion burners at least for the next 
30 or 45 days. 

“You ask whether or not demands have 
been made upon us recently by the vari- 
ous War Departments to step up our de- 
liveries. Yes, this has happened, but we 
feel that the least that we can do during 
these war times is to get out as much war 
material as we can for men who need it.” 
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MOORE & KLING, Inc., Boston, has been 
appointed exclusive New England repre- 


sentative for the truck tank line of S. D. 
Hicks Eng. Co., Hyde Park, Mass. 


OPA Asks Adjustments Be 
“Absorbed” by Industry 


PRICE ADJUSTMENTS which industry may 
win from OPA in the reconversion period 
ahead are likely to be held to levels of 
dollar profit no higher than were prev- 
alent in the prewar era. Percentage in- 
creases probably will be examined very 
carefully to be sure that the consumer is 
not asked to pay a greater margin of profit 
than industry enjoyed in normal times. 
Officials will seek to grant such price in- 
creases as may be justified by increased 
costs, but distribution may be asked to ab- 
sorb the increases by savings that may be 
possible in distributor and dealer costs. 

It is contended that industry—and the 
appliance ‘industry in particular—has 
thought of mark-up in terms of per cent 
of cost, rather than in terms of the dollars 
actually realized. Promotional “deals” al- 
most always reduced the dollar profit in 
normal times, though the industry still 
claimed it got a stated per cent of profit, 
figured to the list price. 

An oilburner dealer who gives a tank 
full of oil or offers free service to get a 


sale is not getting the actual per cent of 
mark-up on his equipment which his 
stated price might indicate, officials con. 
tend. If, in the future, that dealer is asked 
to absorb a higher price for the burners he 
buys, but is not forced to offer induce. 
ments to get a sale, OPA feels he ig in 
relatively the same profit position. An 
attempt is being made, officials say, to 
avoid pyramiding price increases so retail 
prices are not allowed to rise sharply, 
Price increases which are allowed will 
cover only the actual increase in costs for 
which no compensating savings can be 


made. 
© 


WILLIAMS OIL-O-MATIC, four-time winner 
of the Army-Navy “E” award, has re 
ceived the official “Approved Quality 
Control Rating” of the Army Air Force 
This rating is granted only to manufac 
turers who have an inspection system that 
meets the high Air Force standards. 


THE CROCKER-WHEELER Division of Jos 
hua Hendy Iron Works, Ampere, N. J. 
has published a bulletin on a new Pro 
tected-Type Motor. 








Use the 


VINCO 


METHOD 


for 
Cleaning & 
Conditioning 


serve fuel, 
VINCO Products— 
endorsed by leading 











HAGO 
NOZZLES 


FOR POST-WAR BURNER PRO- 
DUCTION, CONSIDER HAGO. OUR © 
OUTPUT IS ENTIRELY TAKEN UP 
AT PRESENT—WITH WAR WORK 
—BUT WE HAVE GREAT PLANS ¢ 
FOR THE FUTURE. 


HAGO PRODUCTS 
592 Hawthorne Ave., Newark 8, N. J. 











Let's 


existing installa- 


protect 


and con- 
with 


tions, 


Use. 





boiler manufacturers. 





HEATING 
SYSTEMS 


For sale by all wholesalers 
of plumbing and heating 
supolies. 


Ask For Folder "K.” 


Write for 
literature and 
trade price 


diameter. 











from 24” 


PREFERRED UTILITIES wc. corr 


1860 Broadway, New York 23, N. Y. Boston Office: 839 Beacon St. 


PREFERRED 


DRAFT-A-JUSTOR 


The Original. Still the Best. 
Hundreds of Thousands in 


e Holds the draft con- 
stant in the fire box. e Scien- 
tific draft control forthe small- 
est to the largest jobs. « 
Stove, domestic, and commer- 
cial sizes from 4” to 24” in 


e Industrial sizes 
x 24” to 5’ x 12’. 
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ONE REASON for the STRONG SALES 
APPEAL of the LOCHINVAR-AUTOMATIC 
OIL FIRED WATER HEATER... 


Compare the economy of heating water in 

the oil fired Lochinvar with that of other fuels. 

When you point this out to a prospective 

customer, your sale 

is pretty well along. 
} 


hc. Ga 
COMPARATIVE (535 BE 1009, Wate 


C Un, %. ff, ” Heay 
COST OF RAISING # °F per tor! &Y. fry" er_ ‘ 
100 GALLONS her,, Gel Ufac 


Be ie 90, 

OF WATER eo” © $1.09 
5 : 74 $ 19, 
iXeq Gas “‘ 
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"This outstonding eco 
~ Lochinvar efficient multip 


"the burner without a single me 





MICHIGAN TANK & FURNACE CORPORATION 
14101 Prairie e« Detroit 4, Mich. 
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New Products 


Torrington Redesigns 
Attic Fan Propeller Blade 


A NEW FAN BLADE for attic fans has been 
announced as the “B” series by Torring- 
ton Mfg. Co., Torrington, Conn. The 
new blade represents a complete redesign 
of the popular “A” Series, and efficiency 
is said: to be further improved. Identical 
propottions:are adhered to in all diam- 
eters: though a large center disc and 
heavier spider arms increase strength. 

The new design is available in 3, 4, or 5 
blades in*standard diameters of 24, 30, 
36, 42, and 48 inches. A temporary bulle- 
tin gives performance data, recommended 
speeds for operation, finishes available, 
and other data on these all-steel fans. 


} 
General Filter Model 


Capacity Increased 


GENERAL FILTERS, Inc., Detroit, has an- 
nounced Model 1A-25, a low priced filter 
which replaces Model 1A-50 formerly 
recommended for water heaters and space 
heaters only. The new model, though only 
34 ins. in diameter and 43% ins. high, 
has 31 sq. ins. of area and is applicable to 
the average domestic oilburner. 

Model 1A-25 has a cast iron cover with 


General |1A-25 filter 


straight-through ¥% in. pipe size openings 
and air vents in both inlet and outlet. One 
central bolt holds the entire assembly to- 
gether, saving time when the cartridge 
has to be replaced. The bowl is stamped 
steel with a rolled edge. The replacement 
cartridge is wool felt designed with multi- 
ple surface, and is mounted around a fine 
mesh strainer. 
© 


No. 77 Oil Conditioner 


A CHEMICAL VITALIZER for light fueloils 


gineers, Arlington, Mass., describes its 
No. 77 Fueloil Conditioner. This is a 


liquid which is added to light heating oils 
in the ratio of a pint to 250 gals. of oil. 
It is claimed to reduce surface tension of 
the oil, allowing more complete atomiza- 
tion. It is also said to break up sludge and 
put water in suspension in the tank so 
this foreign matter can be pumped out. 
No. 77 is claimed to be harmless to 
metal parts of the tank, piping and the 


burner. 
} 


Webster Thermodrive 
Regulates Fan Speeds 


THERMODRIVE, a thermally operated pul- 
ley to regulate the speed of a blower to 
produce even temperatures in spaces 
heated by forced warm air systems has 
been announced by Webster Electric Co., 
Racine, Wis. It is capable of gradually 
changing the speed of a belt-driven blow- 
er by as much as 70% on actuation of the 
charged bellows by the temperature of the 
furnace bonnet. Air from the bonnet is 
fed to the bellows through a conduit. 
The unit has four parts: A_ brass, 
charged bellows and protecting cage, a 
chrome plated stationery sheave and a 
sliding sheave bushed with an oilless bear- 


ing. The expansion or contraction of th 
bellows causes the Thermodrive sheave 
to open or close, changing the V belt 
a larger or smaller driving circumfereng 
The bellows is actuated by a small volum, 
of air from the furnace bonnet which jg 
fed continuously to the unit, causing the 
blower speed to vary with changes in the 
bonnet temperature. This gives the effegt 


-is the way Associated Maintenance En- . | 


Webster Thermodrive 


of a variable speed motor drive from 3 
single speed motor. | 
There is said to be no thermal gravity 
circulation through the shorter warm ait 
ducts, because the fan always is in oper} 
ation when bonnet temperature is high 
enough to cause gravity heating. Thermo 
drive also is claimed to effect a saving=y 
when filters get dirty. The higher bonnet 
temperatures due to plugged filters will 
increase blower speed automatically, 
compensate for the dirty air filters. 
The unit is recommended for any’ 
forced air system where the blower im 
powered by a motor up to % horsepowet 


© 


Blackmer Pump for : 
Oil Field Gathering 


A NEW PUMPING UNIT, designed and buil 
by Blackmer Pump Co., Grand Rapids 
Mich., for use in the oil fields as a gather’ 
ing pump has just been announced. 
Specifications of the new unit are: ci 
pacity, 50 GPM; pressures to 500 pst; 
mechanical efficiency at 500 psi 70% 
suitable for suction pressures from 0 
100 psi.; will handle crude oils of viscos 
ties from 40 SSU to 200 SSU—specifit 
gravity .82; power—25 HP gasoline et! 
gine, mounted on common fabricated 
steel skid with pump, reduction gearing 
and clutch. a 
The pump is equipped with spec 
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DISTRIBUTING OPPORTUNITY 


You've Been Looking Gon! 


To succeed as an oil burner distributor, look first for depend- 
ability of product. Then look into the experience of the manu- 
facturer. Then check the completeness of the line. After that, 
what is the manufacturer going to do to help you sell his 
product, attract dealers and successfully combat competition? 


REXOIL more than measures up on all these important 
points! Over 60,000 units in service ... one of the original 
manufacturers, pioneering many improvements .. . a full line 
of burners and completely wired boiler and furnace units of 
new, simplified, easy-to-install construction . .. and sales and 
advertising cooperation that pulls no punches! 


Write NOW for full details. 


REIF-REXOIL, Inc. 


37-41 Carroll St., Buffalo 3, N. Y. 











anti-friction bearings. The stuffing box is 
so designed that vacuum is maintained on 
the packing chamber thus reducing leak- 
age to an absolute minimum. 

A similar unit of 90 GPM is now about 
ready for production and will soon be 


available. 
} 


Water-Sorber Dries Air 


A NEW DEHUMIDIFIER known as “Water- 
Sorber” has been announced by General 
Air Conditioning Co., Cincinnati, Ohio. 
The unit consists of a container with a 
perforated bottom, into which a water ab- 
sorbing chemical in cube form is placed. 
Air entering the bottom of the unit leaves 
its moisture on the cubes and is discharged 
at the top as dry air. 

Water and chemical which drip 
through the bottom of the container are 
exposed on a terraced construction to ab- 
sorb more moisture from air with which 
it comes in contact. A single unit is 
claimed to serve from 800 to 1000 cu. ft. 
of space. 

The units are recommended for use in 
basements, store rooms and other spaces 
where excessive moisture is objectional. 








Percolator Water Heater 
Built by Kresno-Stamm 


PERCO-FLASH, a new water heater has 
been developed by Kresno-Stamm Mfg. 
Co., New York, for domestic, commercial 
or industrial use. The 
unit is of fire tube con- 
struction with water 
rising in thin streams 
around the vertical 
tubes, and being re- 
placed by a downward 
thin stream between 
concentric flues where 
it is warmed before 
coming in _ contact 
with the fire plate over 
the combustion cham- 
ber. High speed move- 
ment over the surfaces 
is claimed to minimize 
the tendency for lime 
and salts to deposit on the surfaces. 

Oil burning units are equipped with a 
Kres-Kno ball flame vaporizing type, me- 
chanical draft burner. They can be used 
independently, or in connection with a 
storage tank. Capacities of the units are 


t 
BOSS ica 


32, 100 and 150 gallons of hot water per 
hour at 110° temperature rise, or when 
used with connected storage tank 100, 280 
and 400 gallons, respectively. Automatic 
control is with a mechanical indicating 
type bellows aquastat or with an electric 
indicating aquastat. 


© 
Viking “V” Blowers 


66,599 


SERIES ““V” VIKING BLOWERS for furnaces 
and air conditioning units have been an: 














“Comparison of Viking V blower with 
older model. 
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109 NO. PEARL ST. 





GO WRONG 


KRUEGER SENTRY GAUGE COMPANY 
GREEN BAY, WISCONSIN 


with an 


AT-A-GLANCE 
OIL GAUGE 


Because: 


1.—It has a simple 
sturdy construction— 
no gears or intricate 
mechanism to go 
wrong or wear out. 


2.—It is approved ~ 
and listed as stand- 

ard by the UNDER- 

WRITERS LAB- 

ORATORIES, INC. 

3.—It is guaranteed 

leak-proof, built to 

withstand a high 

pressure. 


4.—It is attractive 
in appearance, and is 
the only -gauge on 
the market that can 
be read “AT-A- 
GLANCE” from any 
direction. 

5.—It is easily in- 
stalled and is made 
in sizes to fit any 
standard horizontal, 
round or 
tank. 


“AT -A - GLANCE” 
Gauges can be pur- 
chased from jobbers 
throughout the 
United States on an 
AA-3 Priority. 


Write for 
complete details 
today. 


Balloffet 


vertical 








——Announcing —= 


additional manmacturing 
and distribution facilities 


for BALLOFFET 
by DELAVAN MANUFACTURING CO. 


Des Moines, Iowa 


To meet an ever-increasing de- 
mand, BALLOFFET has 
censed DELAVAN MANUFAC. 

TURING CO., Des Moines, Iowa, 
exclusively to manufacture and 
sell the traditionally fine quality 
Nozzles. 
with a background of many years’ 
engineering experience, is now fully 
equipped to build Balloffet Nozzles. 

Modern machines and skilled crafts- 
men will assure the same precision- 
built Nozzles which have made Balloffet the stand- 

ard of the industry. Send your orders now to 


either BALLOFFET, or DELAVAN. 


BALLOFFET 


Dies & Nozzle Co., Inc. 
6825 Adams Street 
Guttenberg, N. J. 


NOZZLES 


sii hiiliacialigiat 


li- 


DELAVAN, 





DELAVWAN 


MANUFACTURING CO. 
3009 Sixth Avenue 
Des Moines 14, Iowa 


——! 





78 


March 
1945 











draf 
chim 
25% 
dam; 
this 











er per 
when 
0, 280 
matic 
cating 
lectric 


irnaces 
en at 

















“EDCO” PRODUCTS ARE 
WORTH WAITING FOR! 


Right now, “EDCO” production is 
bigger than it ever was in peacetime. 
Due to the ever increasing demand for 
“EDCO” Pumps, Pressure Regulating 
Valves, Pipe Line Strainers and Spray 
Nozzles by our Armed Forces, there is 
nowhere near enough left to meet the 
civilian demands — but they will be 
worth waiting for. 

“EDCO” products have been good in 
the past. They will be better in the 
future—proved on the battle fronts of 
this war. They'll have still greater 
dependability assured by the vast ex- 
perience and unusual exacting manufac- 
turing standards which are adhered to. 
Fig. 246 With Victory and Peace, “EDCO” 

4 production lines will keep right on pro- 
ducing trouble-free accessories to help you build the better 
world for which we are all fighting. 








Have you received our new Spray Nozzle Bulletin #2046? 
“Specify EDCO Products on Your Next Order.” 


EDDINGTON METAL SPECIALTY CO. 


P. O. BOX K, 
EDDINGTON - 


fila 


BAROMETRIC DRAFT CONTROL 


HERE’S YOUR  HERE’S YOUR 
PROBLEM... ANSWER... 
; 


PENNA. 




















The Field Draft Control 
holds draft to a mini- 


Excessive, uncontrolled 
drafts draw heat up 





chimney; waste 5% to mum; saves 5% to 
25% of fuel. Manual 25% of fuel. Easily in- 
damper cannot control stalled; profitable to 
this waste. handle. ; 


Write today for full information. 


FIELD CONTROL DIVISION “<a>. 
MENDOTA, ILLINOIS “=” 
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Profits 
for You! 


More Warmth and Fuel 
Economy for Your Space 
Heater Customers 





A-P Thermostatic Temperature Controls are De- 
signed for ALL Oil-Burning Space Heaters Using 
A-P Model 240-DR or UR Manual Controls .. . 


Oil-burning space heater users need your guid- 
ance to get more heat and comfort from their fuel oil 
allotment —-avoid fuel waste and overheating, pre- 
vent cold homes in the early spring. 

Contact all your space heater customers — win 
their continued patronage and friendship by suggest- 
ing an A-P Thermostatic Control Set for their present 
heater to conserve oil. 


SELL THIS COMPLETE SALES PACKAGE 
— EASILY INSTALLED 


The A-P Thermostatic Temperature Control Set 
is a complete sales package — including an Electric 
Conversion Top, accurate wall thermostat, transformer, 
wiring, staples and full instructions, Returns more 
than its cost in fuel savings and positive comfort 
— easy to install. 

NOW is the time to get behind this vital and profit- 
able sales promotion. Ask for bulletin and prices on 
A-P Thermostatic Heat Regulator Set No. 240-ED. 


AUTOMATIC PRODUCS COMPANY 


2458 N. THIRTY-SECOND STREET © MILWAUKEE 10, WIS. 


fp} DEPENDABLE 
OIL CONTROLS 
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NEW — REBUILT — REPAIRED 7 
AUTHORIZED TUTHILL PUMP SERVICE Order your : 
|| SUNDSTRAND — VIKING — WEBSTER PUMPS NEW ARK CONTROLS 
MOTORS — TRANSFORMERS — CONTROLS 
THRUSH seiites oo ee & MILLER 
Parts for All Types and Makes of Burners. N O W AER 
Metro Supply Company Bloomfield — ! New Jersey - 
15 Henderson St. Everett, Mass. cra 
Phone | Nivnt—-Malden 266 At, 
oF De ee "e. o 
nounced by Viking Air Conditioning metic sealing of such electrical compo- The unit is light weight and high capac- 
Corp., Cleveland, in sizes from 10% to nents as resistors, condensers, small relays, _ ity. 
15% smaller than comparable former transformers, instruments, etc. Either Weighing less than 200 lbs. the rated 
models. glass or ceramic cases can be plated with output is 150,000 Btu per hour. The 
These blowers are designed to operate a metallic band for soldering to metallic model is 31 ins. high, 16 ins. wide and 25 
against high static pressures, and are said end caps or insulators plated for solder ins. long. It will burn No. 3 or gasoline, 
to perform with an unusual degree of sealing to metallic containers. and can be supplied with electric motor | | 
quietness. The smaller size of the blower is } or single cylinder gasoline engine. Stand J 
believed to make it desirable for the new ard automatic control or Vapor modu: | 
air conditioning unit design. Packaged Water Heater lated control can be supplied to specifica’ 
VAPOR CAR HEATING CO., Chicago, has tion. 
© designed a new hot water heater known © 
Metal Plating a as the Model 4032 to meet war demands. Ganainiit ie Esiee Huila 
ADHESION OBTAINED by Electro Plastic A NEW TYPE OF CONTROL for regulating 
Processes, Chicago, in plating on plastic the operation of commercial oilburners 
materials has been further adapted for ap- and stokers used to heat apartment, office, site 
plication to glass and ceramics. Labora- factory and other multiple occupancy J j... 
tory and field tests indicate greatly im- buildings has been announced. With this light 
proved hermetic sealing. Tests on pyrex control, the percentage of time the burn: cam, 
glass have been conducted by heating the er operates and the frequency of opera’ ne 
solder sealed piece to 350°F and immers- tion is regulated in accordance with out f | 
ing it immediately into dry ice, indicating side temperature and weather conditions. ‘4 










The fireman can readily adjust the con- 
trol to provide almost any operating cycle f 
he wishes. Fuel savings of up to 35% with 
average savings of 15% to 20% are 
claimed by the manufacturer, Miller 
Heat-O-Meter Co., Milwaukee. 


the adaptability of the new process for 
all temperature ranges. 

Any normal soldering method is satis- 
factory—hot iron, oven soldering or elec- 
tronic, and no special solders are required. 

The process is adaptable to the her- 








OIL SOOT 
WAR ON FUEL OIL WASTE 


Simply spray E-Z, and the soot in fire 
chamber and flues vanishes instantly. 
Increases efficiency of oil. One #rial will } 
convince you. “EASY” TO USE... 
ECONOMICAL TOO! 


Makes satisfied customers. 
DISTRIBUTORS: Write for fine proposition. 








HEALY-RUFF COMPANY, 797 Hampden Ave., St, Paul, Minn, 
Enelosed find cheek ( ) money order ( ) Send the following prepaid: 


No, 1 pkg $1.09 Name 
No, 5 pkg 
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The “Heat-O-Meter”™ is so called be- 
cause it delivers “metered heat impulsés” 
which keep constant heat in the radiators 
during cold weather and maintain uni- 
form temperatures throughout the build- 
ing during mild as well as cold weather. 


© 
New Hose Clamp 


AERO SEAL HOSE CLAMPS, a new stainless 
steel clamp has been announced by Air- 
craft Standard Parts Co., Rockford, Iil. 
At present production is in only the most 
popular sizes, but the line will be in- 








Aero Seal hose clamp 


creased gradually to include all nominal 
ses from Y2 in. to 44% ins. Although 
lighter and thinner than carbon steel 
camps, the stainless steel bands have 
greater strength and flexibility, and are 
tust resistant. 
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oly *1.50 


COMPLETE 


F.0.B, CAMBRIDGE 





FF 2° 


FASFILL 


u S PAT OF 
A PORTABLE, Quick, HAND- 
TIGHT CONNECTION BETWEEN 
GUN AND FILL PIPE. 
A complete FasFill provides 2”, 
14", 1%", male and female 
connections. 
wv MAKES SLOW FILLS FAST FILLS 

ERY. DOMESTIC HEATING FUEL TANK SHOULD BE VENTALARM EQUIPPED 


SCULLY SIGNAL COMPANY 


S FIRST ST.CAMBRIDGE4I, MASS. 
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BLUEPRINTS FOR YOUR 
HOUSE of TO 





YOU MAY HAVE A CONVEYOR-BELT WAITRESS 


Tomorrow’s homemaker may find this 
post-war possibility an efficient solu- 


tion to the help shortage problem. yl 


In tomorrow’s.home there will 
be many improvements but then, as 
now, there will be no improvement that 
can equal the economical heating com- 
fort of the KOVEN WATERFILM BOILER. 
The patented construction of the 
WATERFILM BOILER incorporates all 
the latest scientific developments. . . 
bringing you quick heat, even room 
temperature and a plentiful supply of 
domestic hot water. This smartly jack- 
eted, fast steaming boiler is made for 
automatic firing with oil, stoker or gas 
...in models suitable for use in indus- 
trial plants, apartment houses and 
large or small homes. The sectional 
series for apartment houses or indus- 
trial plants can be taken through a 2 
foot door thus eliminating expensive 
rigging and alteration costs. Call or 
write KOVEN for detailed information. 


WATERFILM BOILERS, Inc. 


KOVEN WATERFILM 
BOILER-BURNER UNIT 


JERSEY CITY, N. J. 
PLANTS: JERSEY CITY, N. J. « DOVER, N. J. 


154 OGDEN AVENUE 











Proven by 
PERFORMANCE = 


KRAISSL 


Filters * Strainers * Pumps 
for FUEL OIL 


Intelligent engineering is only the 
starting point. Consistent on-the-job 
performance over many years 
provides practical endorsement of 
KRAISSL design and manufacture. 





Class 72 Strainers and Filters 


Single and Duplex 
types for suction or 
discharge service— 
any practical degree 
of filtration in units 
designed for low 
pressures as well as 
up to 500 Ibs. hydro. 
static test—easily re- 
movable filter basket 
insures quick clean- 


Single ing. 


Class 60 Heavy Oil Pumps 


ee 





Standard equip- es 
ment wherever in- 
dependent pump qf 
and motor sets of- - 
booster pumps for @ 
pump-type burners 
are required. 


Kraissl -Trumbull 
No. 522 Fuel Pump Unit 


Rugged, dependable wall pump 
for gravity type oil burners hav- 
ing burning capacity of not 
more than 3 gals. per hour — 
Approved by Underwriters’ 
Labs., Inc. 





Submit your fuel-line problems to KRAISS. 
engineers—literature and prices on request. 


THE KRAISSL COMPANY 


295 Williams Ave., Hackensack, N. J. 





Revenue Measures May 


Affect Dealer Profits 
(Continued from page 41) 


tion. And, a recently-announced U. S. 
Chamber of Commerce referendum indi- 
cated a majority of the business elements 
it represents sees a need for such steps. 

Many legislatures -also will consider 
liberalization of state workmen’s compen- 
sation laws, as to payments, compensable 
diseases and the number of employers and 
employes affected. This, too, will be in 
keeping with a trend which has progressed 
steadily in recent years. More than half of 
the 1943 legislatures considered such mea- 
sures and they were issues in a number 
of the comparatively few 1944 sessions. 

Business costs also may be increased by 
measures to broaden the accessibility of 
| medical and hospital facilities which will 
be considered on a broad scale. Some pro- 
posals will bg of a revolutionary character 
| designed to protect workers through state- 
sponsored hospitalization insurance pro- 
| grams, supported either wholly or par- 
tially by compulsory employer contribu- 
tions. Others will seek to'protect workers 
| against loss of wages through sickness. Ex- 
pansion of state hospital and health fa- 
cilities also will be proposed in many 
states, with the possibility of added tax 
burdens in some instances. 

Besides facing the prospect of added 
operating costs as a result of state legis- 
lation, fueloil and oilheating equipment 
dealers and distributors also may be con- 
fronted with increased competition as the 
result of legislation fostering financial aid 
to returning servicemen wishing to set 
themselves up in business. Likely to be 
used as a model by other states is a 1944 
| New Jersey law providing state guaran- 
| ties of loans up to $3,000 for veterans 








seeking funds to set themselves up in 
business or professions on returning to 
civilian life. Returning veterans, of course, 
also will have access to loans under the 
federal.GI Bill of Rights program and 
with such aid, together with financial 
backlogs accumulated by themselves and 
their families, many may elect to enter 
the heating field. 

Measures tending to restrict merchan- 
dising competition, which were enacted 
on a broad scale during the dead markets 
of the depression decade, will be strongly 
attacked in future state legislative sessions 
as impediments to the vastly expanded 
marketing pace needed to support post: 
war production and employment goals 
Such laws have not been open issues in 
state capitals since the start of the war, 
but are expected to return controversially 
as soon as merchandise again becomes 
freely available and prices start to fall 
away from ceilings. 

There also will be renewed state legiy 
lative interest in bills to regulate install 
ment merchandising. Two types of mea’ 
sures may be expected: One proposing 
stringent regulation through licensing of 
all installment sellers, and the other pat 
terned after 1941 New York State laws 
intended to aid self-regulation by exert: 
ing compulsion on irresponsible retailers 
who ignore ethical standards in install 
ment selling. 

Bearing upon postwar building pros 
pects and the attendant market for heat 
ing equipment is a trend toward modern 
zation and stanardization of building 
codes and related regulations which has 
been under way in many states and cities. 
Indiana in 1944 adopted new state build 
ing, electrical, plumbing, and heating and 
ventilating codes. Preparation of a new 
basic state building code has been under 
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HELP S-t-r-e-i-c-h FUEL! 


With the Cole Draft 
Governor 


The leading oil-burner control. 
Internal damper type, can be in- 
stalled on any angle without 
taking down pipe. Holds draft 
to the IDEAL MINIMUM for 
clean efficient combustion — 
provable fuel savings up to 35%. 
Write for full information. 


Standard domestic round Cole 


a : Draft Governor. Sizes 5” to 18”. 
Cole-Sullivan Engineering Company 
1300 No. Third St. Minneapolis 11, Minn. 

































AND ALSO CRIMPS 


The RAJAH 

, sae COMPANY, 

Rajah Terminals to ignition cable ee SA 
N. J. 
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FOR ACCURACY 
Place your orders early for the new 
adjustable MEL-GAUGE and be assured of 
securing the best looking, most accurate 
fuel oil gauge available at competitive 
prices. Orders are filed as received for 
post-war deliveries. 








WRITE FOR FOLDER 
learn now why 
other fuel oil deal- 
ers insist on these 
attractive adjust- 
able gauges. 


Bock inne OIL BURNING 
WATER HEATERS 
INTERMITTENT OPERATION 
ELECTRIC IGNITION 


WITH BOTH VAPORIZING AND 
PRESSURE TYPE BURNERS 
tratlelde in Six Sizes. 
“WRITE OR WIRE TODAY FOR 
COMPLETE INFORMATION 


Told ade) ise) 7 yale), 


MADISON WISCONSIN 
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Combustion 
Check-up 


The FYRITE Combustion Test 
Set gives you everything you 
need to detect furnace condi- 
tions that waste fuel. The FYR- 
ITE CO, Indicator quickly 
shows whether the fuel re- 
ceives the proper amount of 
air. The Stack Thermometer 
test shows how well the fur- 
nace absorbs the heat of the 
fuel burned. The unique Fire 
Efficiency Finder correlates 
CO, and stack temperature 
readings to show at a glance 
loss due to heat carried away 
in the flue gases. The DRAFT- 
RITE Gauge is indispens- 
able for properly adjusting 
the draft. 


These instruments are design- 
ed especially for the heating 
man’s service kit. They are 
easy to operate, sturdy, dura- 
ble, lastingly accurate. Use 
them now—to point the way 
to necessary repairs and ad- 
justments that secure efficient 
fuel utilization ...and to build 
an ever-widening reputation 
for reliable, expert service. 








DRAFT GAUGE 





FIRE EFFICIENCY 
FINDER 





HEATING SERVICE DIVISION 


BACHARACH a INSTRUMENT CO. 


7000 BENNETT STREET * 


PITTSBURGH 8, PA. 
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way in Connecticut, with such action 
previously taken in Ohio and Wisconsin. 
Other states are contemplating similar 
action. Many municipalities also have 
been improving their building codes and 


ODT Asks 130 Hour Weekly 
Operation of Transports 


THE OFFICE OF DEFENSE TRANSPORTATION 
February 12 called upon petroleum tank 


trucks in meeting their manpower, tire, 
replacement parts and new equipment 
needs. 

Petroleum carriers and shippers are re- 
quested to notify the ODT Liquid Trans- 
port Department in Washington of re- 
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some have adopted codes regulating exist- truck operators to put the nation’s 16,000 
ing housing as well as new construction. over-the-road tank trucks to work a mini- fusal of any concern to lease idle or par- 
An example of the latter was Denver’s mum of 130 hours a week moving petrol- _ tially idle over-the-road tank trucks. 
recent adoption of an ordinance defining eum supplies. In cases where operators © 
substandard dwelling units and empower- are using their equipment less than the 
ing inspectors to compel correction. desired minimum hours they were urged Lucian F. Craig has been appointed as- 
Legislation intended to encourage pri- to lease their equipment to other carriers sistant director of the Division of Supply 
vate capital to embark on large-scale who can utilize the trucks during the and Transportation of the Petroleum Ad- 
housing projects also is likely to be con- periods they are now idle. ministration for War. Mr. Craig returns : 
sidered in many states. New Jersey's 1944 ODT pointed out that many bulk © the same position he held in PAW from E 
Legislature empowered municipalities to plants and dealers in fueloil are in such March 1943 through February 1944, — 
contract with development companies to short supply that only continuing full use when he resigned to return to the Gulf 
reclaim blighted areas. Municipalities, un- of tank truck equipment will enable pe- Oil Corp., Pittsburgh, Pa., as assistant J 
der the new statute, can condemn any  troleum consumers to get critically neces- general manager of fuel sales. He has 
land within a projected site and sell it at sary supplies. The agency further stated again resigned from that company in re None 
cost to a development company. As an that the failure of a number of owners of | SPONSe to PAW’s request that he return fen 
added incentive to risk capital, munici- tank trucks to lease such equipment ona "© Washington. 662 
palities also can freeze existing assessments _ part-time basis so as to bring its utiliza- Willard Walker, vice president of J 95 
up to 25 years. Similar legislative steps tion to full capacity has forced the grant- Mack-International Motor Truck Corp. J 149; 
had been taken previously in New York, ing of a considerable number of ODT _ has been appointed to the managerial post J 459 
Missouri, Michigan and Illinois. Mary- permits for using rail tanks cars on short of the Greater New York Division of 1219 
land moved in the same direction through hauls, taking them out of long-haul over- Mack. For the past five years, Mr. Walker 1009 
adoption of a new state constitutional land transportation. Steps are being taken _ had been head of Mack’s Government De J 14, 
amendment at the recent election. to aid operators willing to lease available partment. 596 
1026 
soos “a 1326 
: 1228 
Attention Distributors! 49 
1146 
1337 
356 
We are now interested in receiving inquiries from - 1104 
organizations familiar with heavy-duty rotary type oil 1083 
burners who could qualify as distributors and who 276 
would be interested in discussing a “Clark” National 931 
franchise. 1329 
This complete line of commercial and industrial 17 
burners for #5 and #6 oil is widely known for its ex- 319 
cellent design and top-notch field performance. 
The “Clark” National oil burner was formerly manu- 957 
factured at Whitman, Mass. and later at Plymouth, 1043 
Mass. 1296 
We have a considerable number of parts on hand 75 
which are available for immediate shipment. We expect APAH 60 — Fully 1103 
to be able to ship new oil burners for replacement and Nore oll, Fixed Fire 999 
iori Control. One of the 1084 
priority orders shortly. numerous __Clark-No- 
tional Models. 464 
| 1 | 1373 
| CLARK NATIONAL OIL BURNER COMPANY 112 
| 1185 
| 500 FIFTH AVENUE NEW YORK 18, N. Y. 1 | 9 
a 
a ae 4 
March 
+e 1945 








































































































ire, § 
ent ‘ne Parr wow CAR TRUWST FOR eRe 
re: BECAUSE BLACKMER “BUCKET DESIGN” 
MEANS SELF-ADJUSTMENT FOR WEAR... GASOLINE 
ECONOMY YOU NEVER EXPECTED CRUDE OIL 
Jar 
| BULK STATION TRUCK HAND BUTANE 
PUMPS PUMPS PUMPS 
50 to 750 G.P.M. 35-50-90 G.P.M. 114 to 25 G.P.M. FUEL OIL 
ce Single or twin Double bearings Barrel or tank LUBE OIL 
| as- ian ‘ ss aL Write for Bulletin No. 102—Pumps for the Petrcleum Industry. NAPHTHA 
ypl 
ef BLACKMER PUMP COMPANY 
2170 CENTURY AVENUE GRAND RAPIDS 9, MICHIGAN 
Irs 
rom 
44 5 
sul DEGREE DAY TABLES 
. ONE MONTH ONLY———— SEASON TO DATE 
- anuary Percent Sept. 1 to Jan. 31 Percent 
| Fe P | 
Normal 1944 1945 Change* Normal 1944 1945 Change* | 
burn & g 
1267 1173 1584 +25.0 Albany 3688 3997 4286 +415.9 
— 467 ‘6 *4.19 Atlanta 1837 1868 1972 + 7.3 
OFF 99 = 8311112 ++-20.9 Baltimore 2569 2557 2836 +410.1 
TPs F 1101 1051 1280 +4162 Boston 3188 3271 3452 + 8.1 
a 1220 1095 1514 +2411 Buffalo 3604 3813 4023 +411.5 STALL 
a 1219 1041 1415 +24.2 Chicago 3454 3597 3871 +412.0 
me 1009 894 1204 +19.3 Cincinnati 2901 2972 3257 +12.1 TER Rank 
“eT 1141 1023 1430 +425.3 Cleveland 3315 3486 3781 +413.8 
596 6598 605 + 1.5 Dallas 1540 1632 1542 hea “THEYRE ALWAYS DEPENDABLE” Ge 
1026 1011 1031 + 05 Denver 3998 3037 3143 — 48 
1326 1038 1395 + 5.2 Des Moines 3750 3617 3791 + 1.0 A LEVELOMETER 
1228 1062 1465 +19.2 Detroit 3597 3649 3870 + 7.7 —— oil = 
1249 1053 1448 +15.9  GrandRapids 3705 3659 3878 + 4.6 guesswork — it insures 
1146 1106 1390 421.3 Hartford 3363 3575 3834 +13.8 accurate readings at 
1337 1292 1194 —10.7 Helena 4411 4323 4520 +24 pe ita 
356 3°74 358 H i" Convenient, remote 
og ouston 878 981 893 + 1.6 ; reading: — LEVELO- 
1104 942 1255 413.6 Indianapolis 3157 3171 3384 «+ 7.2 | Toniietpriced emote METER dial may be lo 
: “ rt e e . 
1083 898 1061 —2.0 Kansas City 2960. 3008 2927 — 1.1 ee ams ae 
760 «6261 «2259. — 6.1 Los Angeles 659 618 644 — 2.2 pi 2. — 
931 824 1070 +15.1 Louisville 2608 2604 2875 +410.0 ir rn 
1329 1156 1476 +411.0 Milwaukee 3844 3842 4234 + 9.9 LEVELOMETER tank 
1597 1194 1621 + 1.6 Minneapolis 4602 4263 4416 — 1.9 a argon by 
319 369 363 +13.7  NewOrleans 796 977 848 + 62 uae caumesariea 
1025. 957 1228 +19.7 New York 2884 2954 3127 + 82 B exclusive adaptation 
87 1035 1243 — 3.1 Omaha 3597 3551 35909 —02 | Small Model print es Ne 
"i : LEVELOMETER ciple. No liquid is used 
97 903 1247 +30.3 Philadelphia -2654 «2730 3075) 15.8 | e's 6" case in indicator to be at- 
1043 930. 1340 428.2 Pittsburgh 3071 3164 3638 +182 | cone 
1296 1325 1516 +169 Portland, Me. 3898 4249 4333 -+11.1 | . stain glass or to be 
715, 732 «699 +. 9.7 Portland,Ore. 2451 2221 2219 —9.3 | pet tier = to ex: 
1103 1036 1255 +13.7 Providence 3260 3209 3338 + 2.3 perenne fete 
999 849 1155 ; t complete details 
+15.8 St. Louis 2728 2767 3059 +412.1 regarding LEVELO- 
1084 1421 1022 — 5.3 SaltLakeCity 3308 3575 3155 — 4.7 | pre edie ——- 
464 413. 520 +119 SanFrancisco 1394 1173 1582 +13.6 | pes prrateateiy msi at 
1973 1281 1793 +414.0 Sault Ste.Marie 4806 4724 5065 + 5.2 LEVELOMETER  Curate—trouble free 
765 649 685 —10.2 Seattle 2577 2238 2238 —12.9 oe 
| 85 1068 1496 +262 Toledo 3463 3723. 4053. -+17.1 
| 929 885 1062 +14.6 Washington 2654 2663 2839 + 7.0 tHe LIQUIDOMETER corp 
—_ 4 . *Compared with normal. 36-I9SKILLMAN AVE-., LONG ISLAND CITY, N.Y 
tucloil, a, 85 








IF BETTER DRAFT CONTROLS ARE EVER 
MADE THEY WILL STILL BE MADE BY 


“SIMPLEX” 
“Type H”’ Fuel Saver 


Made in all sizes from 4"' to 
24"' inclusive. 

The frames of type ‘'H'' 
controls from 5'' to 10°" in- 
clusive, are made of a new 
alloy, cast in our special 
molds, and the gates are 
made of galvanneai or black 
iron, cadmium plated. 

All balancing members are 
cadmium plated, making 
 < eemaae a rust proof con- 
rol. 


5 in 1 SIM-TROL 


with Simplex Adjustable 
Sleeve 
adjustable to breechings from 
8'* to 12°" inclusive, which 
covers the range of most do- 
mestic heating plants. 


weee *Y SIMPLEX Manufacturing Co. 


Type | a 


Made for Oil and Gas Water 
Heaters, Stoves and Space 
Heaters. Type "'A' Industrial Control 


made for any size plant. 


FOND DU LAC, WIS. 
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FUELOIL & OIL HEAT CLASSIFIED ADVERTISING 


Insertions are payable in advance. The rate is 75 cents per 
line, with a minimum charge of $4.50 for six lines or less. 


pti —<OlL BURNER SF" 
pe Gaeou, cums 


Save Fuel—Save Money. Barclay has complete stock fuel-saving 
devices—furnace regulator sets, temperature controls, draft regu 
lators, insulating materials, filters, oil burner pumps. Write fot 
our catalog of all installation accessories and replacement parts fot 
oil burners and stokers. Robert Barclay, Inc., 130 N. Peoria St, 
Chicago, IIl. 


GUN TYPE BURNERS FOR NO. 5 HEAVY FUEL OIL. Your 
customers burning 3,000 to 20,000 gallons of light fuel oils yearly 
will save $25.00 on each thousand gallons burned replacing their 
present burners with Rayfield equipment for # 5 heavy fuel oil. 
The savings effected pay for the Rayfield burner from lowered heat 
ing costs in a short time. 2 sizes: Model JR; rated 2 to 5 Gals/Hr 
and Model D4; rated 3 to 12 Gals/Hr. Underwriters Approved. 
Patent #2347843. Good Territories open—Write for full details 
to C. L. Rayfield Co., 2010 So. Halsted Street, Chciago 8, Ill. 





ALL WEATHER FUEL OIL DELIVERY TICKET SETS for 
Bowser, Brodie, Master Duplicator and Neptune printers NOW 
available for prompt shipment. CHECK YOUR STOCK IMMEDI 
ATELY and order from DEGREE DAY SYSTEMS—5102 39th 
Ave., Woodside, N. Y. 
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IGNITION ELECTRODES IN QUANTITY—TO MEET THE INDUSTRY'S EXACTING NEEDS 


<DIELECTRIC PRODUCTS CO., INC. 


125 VIRGINIA AVENUE, JERSEY CITY 5, NEW JERSEY 
OIL BURNER IGNITION ELECTRODES, INSULATORS, CABLES, BUS BARS AND ASSEMBLIES 





